— A= Slaediclily SO o daslr
el pheg gt aghally (dsLadW aglall &S
olysSW 331gd o daddle d-g b
Sl sl gjj.d\ e 8y $S W A yha
($93 Big (RS

Ol gy

-

\_

\
J\:Qaj‘ <9 cled :\-,«,3;403\ M}aj\ gb Bl &rﬂ\

d

3

A5y — gl = madodl Sy sMas o0 diad Bl sl Ay

J

ot 89Sl Lol ool Lhe i3y

Oluods dmalr  JWal ol Sl
S drol EIPES] Sl
Sl dmsl> S kel S

Olenals dralr o\ Bl

Olenals dralr o\ Bl

Ly Al gl Sl

2018-2017 :dmelndt it







il S dals

aoesy ATy B o dozms b poll B0 e sty 83aally mdlall 2y A el
e ("L'dj

1) ey S Slyls el ax gl

& 850 LIS dis By b1 0dd jluw drg Jo B30 Sl Lo Ygo jguady )
Lalses Buslung dod Dlgergiy Cdgg dgr oo 4B L o9 dgrdl o Jl Cr
B9 &5 A agjey Oy o1 Wy k) IS e b Jasll Vi i B fuadll g O

OBty SE Jujr o ol g LY e LiBlie Jgody whonddd L3t i) slined

g2 oabelally o) aghe s Dyl pglally L3LadY) pglall LS B gyld! den clasi

Bk "l (oY ga"S dmelony
L2 9 Aoy L il g Buslunadly Ogall By J a8 ) e s g Sl

o 5 o ol n plod) B Lins als e IS0



laA)

1Sl a2gell Joall lin sual

B L KT Il oy 1aSon Bl Wl B )1 O cadeg plnd) @b B cadd o0
Leajes b JUly dil Loghads ey SII (sl 39l

AW gu )
shangy ) Il s o2 (A dmeidlg Blodl 2SS )
Al g5l g3 didyy 9y o1y )
LSy U 4l oSley sl ggi
sty sBUoY aer Jg " ge” Wite S J)

b Lalay O Jor 9 3¢ Jgolt ile algaad! dgad! e ual (Comiy OS5 0 S )
Lode Udypg Uy 4 ady Olg cluode Loy Liady O3 cliady



Hada

iod.all O gl

05-01 dols dodis @

80-06 &3Me g QBN Grgundt 1 J9Y! Jcdll @

gl O pian
116 -87 ddld) Sy el fadl e
166-119 ddedad) dolyd) I fadll @

168-167 bls o>~ @




4 4 Jos \
dale dalda




sl oo gy ) gl S (3 el oal e iy S gl tng
Sipedl pr SN gygud) psgio sk >0 3 pdr Vs IS 6557 cad o) aanilly
589 PV Gl b 0 B Loy Slixed) 3 i)l Gl dlelimnd & (SO
9 Al A slas (3 Bals 3B IS8 ) Slaad) s Feolined! 3 (A
Gl s e I bt S8 Il Y sy Slinel) 3 BN sl ) Yoo gelislad
Ragdl) polos 300 e Slgmll a3 Rl gl es (3 gre 93 ak St ud

.(Singh&Strivastava ,2008)

o= (Transaction Marketing) (sl sl el psgde b 555, ol sl (39
LULL pdW e sl oOlaadl s o) allsh wUDe cliy UL Gismd) pige ¢ o) Ollain
Jits did 2 SBML gl OF g ¥ 23 OF V) (CpdUb) eDleall e Laslasy 2801 s s
T D R A N e ) SRR T T P
.(Gordon,1998) 4z, sl

bles ol 29 Slawsll plazal S s feadd) ool (Wl 33505l Bendlial) 22l b (3 10SCa,
(sl Sy 5ldyy ailbrl 2ls IVt e ¢ lglly Bl g2y $lo)) 52 3l Comol 1A cay o5
gl L Vs sl g i Bigh Ve sl Dt n Yy eyl Lo (St B3 g
LSl Jilaglly Gl adl o jazal Gondy Bsmdl & Wilig 4 g sl laal o
AUl Agarlge ol e b ¥ L sl Slomally leddhl 394 plezaVl O

psein ool ceDaall ¥y ST e Sl lead) plazal iy el 4l BLaYl a4 L
tor JST e e ol Ll sy caulanol] Aalall A S Ae ) deS ) bl e UYL s
reol bt G5 e N0 LB Ly (M5l e 0aEH) 220l ¢ ok BVl oSl oY

e Slasl & J.a\.x:.u ZA.Q_L\ C)Lg)jrfa.“ o C)GM\J Gy“)m«:j\



Ao fie) 92 Ul (lan Bdignd Awy Yo Ly Do O6SG Y OUML 59l OF LoDy 1ia
il 2ug Llie o gillac]y. dalaill me Lobadl o e glll) oSlaally JLaY! ol e 58 Gy s

D aaladl g g el eyl

V) aaly 3 alzedl) eslafy UYL Gsed) op B e J) ol la ay 03

e UL gl ST S F ey B g3 S B S (3 (pla)) Bl e UST) (JLasY)

$Vgs DAL gpedl Cp Lo BV (3 ey pinaS foedl) L) 50 A8 ISy gy Jnddl L
e

o) WS i

#U RS Lot SIS aalaly SUNL Gipedl g B Bome pde (3 Gl UKt o
3 o)) Lo dlae ol ST e a3 il e LS el Yy e SBAL (5550
IS e il YU eSS el 3G Jsil) S JWly ¢ foonl) ¥y ML 3y sundl G B3I

U

Chawy panS Lol ole 34rs Jmeal o9 o CBMAL 3 gucd) Sl

DI L I o ) - i WS oda Js Gyl e Sl
Loy e oYl ST 3 @bl giped) Sl S £ A el ke

U Ulgs ez OF ] 2kl gl e Jaladl (] ands ot Des)

DI L ) VL) Jan s WIS sda pelias g
fNanll Loy Je o5 L“S'S‘J Sl & o3lals Bl Grgwd) pogde 3abl (s e
¢ Vel Lol B e

¢ foanll Vg SN (355l s Lo

T e 2009 5,81 cgsY) el dpall 2alaid) "SR sipedl 5kE G o

2



cEond! dnenl

aole) ) wledah o wpdall iy (ieild) By g 221 (3 Aol 40 Slad) b 3
(sl S 5y Baaad) aniliad) 2ms. (Judson et al 2007) sl wloW) ol (3 S
Slalys el Al Sls ool LS ok plezaWly oSaald S1adl ol aulys (59,800 o sl
A bl el e B 3 aslladial o feally 208N (BLE g oSl B meg Slaally 3las
Jes o LU 2SS Olasl 300 a0 15l foee 0LusST 2S5 OF lulyll 2
LUyl 85l Je 5,56 %05 i 5L i Jaes 155 OF wdanes gl oladadld OF Las” cialazeld g
ey ssndl) 2l Bl Je 50l ) BLoYL W baelsl i ofy %085 1) %25l
SUMA) 55 (3 pygdll e paliy o DB Grged) Ol L] e LY OIS C S
Lo (g3l tUa_e G rolx adis Vol Sgtann et (3 anly ) o) (gDlas g ol oy Lznads
el CU@

Eond! Blual
Bl 3 S ) Gy (3 ealul SUMAL Bl paghe Gulal o Jo el -
sda dxub dwlysg afNgg M\ Loy mg o)\:uL BRI égjm.ﬂ\ @.@..u o b A5 CMJS—
NESWW PRt PN
el Y9 BNl 3sndl BN (3 Loy pizeS Lanll Loy HU s

e I LS s @5—;\}\ C_J;L\ Sy Al Al 3 ERCAURTRER LIS NI PRES

Bdra g b = LA ) Sl e Eo)

’Rosenberg, L. &Czepiel, J. A,"Marketing Approach for Consumer Retention”, Journal of Consumer Marketing, (1983) Vol.
1, p.47.



s dadstianed! Q\jbiﬂ\j RIC ] Cnad

ol il e Jo sleze W) @ allll e g Ll ASKEYT e 2l Y1 slizal U
Gyl Gl o)l el e ol O 3 slaas¥l £ G o) Olaal e Legae S
odn (Lo Loy &) OB Al ) B ladllaesVolly Lol asede U] Gl SIS coslaly BB
o5t daal o awmVly el LY Sluldlly ddall M Je SIS 3 pdites (Ol
RS T ROAPE R O PRCH AN ST EF QTR FPRE N ST RN U PR WY

e s afladna) Bl Al Jo Lelol 4 slexeI # us bl (S ek L W
iylie e slaas¥l me (ol 3uael 6SS e el Y e S e call s e o laza ¥
Lasd slpar abtlize SUMe (3 Wlpae Shlisy LL)Y Ll (EMPirique)iie | olisks « LWL
sLeze VU BASG SVsladly o dodl 2 b L) @ s ol a0 6 V1 palglall e Lapd e o (g
Bl M 0p PLS-MGA Multi Group Analysis ; Advansed PLS axgi Js
Sl (3 Lpalboizal o B3l Sy olpad) el o Lezedlsh cl39 Smart PLS3 by

AU A, aglis dale
2n edall SV e 355 slazel1 @ el g (3 STl Al |l Aoyl B o

ol shm) e el Wil ciSos psenll ey JIB s (3 ) ST

AW S e dese Jgad B30 e dulul) geif iyl (S g

Lo )l oDl g gnlly Raeckl 2 ol il il o Jomdll Vs (55 oY1 Juadll e
el cdle G ol Ll o L B35mmgl) SBS al s L) BLEYL Yl

Gy Byl Slpane any ol daes ol @) ABL lahll (il e JWI Jadll de

eyl (g ks C':}é ol Ladll s ¥



F i n WSy — T ol ey U Aol Akl Al acar 1 EIW) fadl) e
Al IS 5 gadl B35 Ll @ fadll T (39 (il eDlasd amge Olzad IV o Bl ol |
Bl IS e (Multi group 5 Advansed PLS) JSK41 Vsl asdad) 44,k plascaly

.Smart PLS3 .Ul



)
1 “/
S//Uilﬂ/
‘Jjww
) /"
“Wj);ajm
i £




Y O iy 48NS g BN Ggud! 15 Juadl

S Grgenil] (g 01 Y
ot Dl Sl ol o (O DU e S Dl ey ol pshan gpped) olas
Sy w2y ) 35 U U e ens S Jelid) o Ol Bzl S als]y sl o
Sl e S Agarlse 3 G dele Bl 2] (3 Sl g (of BlinY1 1iS) 8V
EN I N PR R VN VNP IRPER U RN IPE W CSN U WO TR USSP W-SPOWes P-4 Y PSS

RUIES PN [P SV b F SN ERCIPA PN ST PRR TS W B U PP

L sy Bl oda o 53Lie Vg Lidles o 3Dle L] (3 AlSCin o) laladll (lams arlss
psein L badll Ma o 0 Bl o Gam oV el Loy OlasSTy clgblital 3id ao vt
L BLoYL o)) b oo caiNs (39 Jeadd) Loy 3 555 0T La 0 &)l fulgally MWL Goges

¥y CLST (3 SR ageed 493 8 otoly anl Sy ahyad JH n U3y Vsl dale O

) a¥gy Jeadll Loyy S Grgedl sl BN dnels 1) Cndl vz LS femall



Y O iy 48NS g BN Ggud! 15 Juadl

BN Gy gl J g Aol a2 le 11

3 vl Gyl Gyl psledt 1.1
o oo el e a5y 20 03 e Slead) 218 ) Sl ) Sl e 32301 o
b e 530 2l AT ely gn Slemgll G OIS sl ey b ST 0S5 2l Bl U
poy Sl OASs cepm B e ol Soled Slinad) Bl ey S0 S S
o ol U o bl i) Cddly mll SLaEST el (3 il Gl iy (ol

(Y PBlos olmzll o2 5

EBY s @ Sl ol bl 3L > s s 20 03 Sl B4 e
i lesYl Blay o Bleell msiy UL ISV () Sldes end (IS 20t
zo 89 Ol a3 3 Lasl B3LAN A WIS ey sl SIS BeLST ey Slnsl) 2L

Ml et 88" O il s ey W) el

7ol sl e bsggmr Sl 35 Al Joeby SO 3G 20 031 ol Lawlsl o
Sl S ey AmLall Sleddhly 53530 e gl G Lge ot Slnlly SLW )l Oyl
Beall 2 a5Gdall Beal) e Gsnd) S ks ol ool La ey Milalid) B3l 88"

EWLA
e @ Gl ity gl aLall Sladl U Al ol Bl sl 21 A Jeau-
sseby ot Bl Jody Ogll dlale jseb (3 Sl ods Bl W5y M) gidy selally sl
o 05 IS Aol VLally Loye sn @ lly UL gsnill =V 4ol 525 (ONE 1O ONE) pogis
Bl o) e Leblas wlelled Ml Loggr Sl sl S (3B jogh an il fl) a4 e

4-3 52009 2 (2l snnle ptmls Wl MOsll 6V 535 (3 SUML sgedl o3 " et g

6



Y O iy 48NS g BN Ggud! 15 Juadl

OB G .21 T
;Gronroos 2002Gemmesson s2j it 0l UBMal Gigwd) £ 350 Tl pm Ul o Lkl 420l
ahsb SUMe bt dml Sis OF e 19a8T pi Ul V38 w2 1994 Berry,Barnes1995,2004
sy & ool 93 d DB g OFy. (Stakeholdersy Y1 dlall Gy Ul e Y1

Mis pisizod oo ol (BEITY,1983) (sp 0155 1983 ale 350 JoY UMl gysundl pygin
B3daze Dlabate (3 agan DB Ty o8 LlimVly S ol Ao & Wl Jo a0y psgdd)
sAe (o5 el JM e Jeni ( SOCHAIlY Process) asla) idas Sl Jo o) LS. olaadd

5.:@\2;:5\ YLl ) (3 2 bl

) a8 agsns dedil 6l e SBWL 55udI(GrONro0s,1994)  rsjis > 2o o2 g o
LJ%Q\ @k Colaal L;iz- ot (M) oda L) Mj Ugjﬁ-:}l\ 9@‘} ujL’J'S‘ & OB (Lis)

© 555l sy Jslall Sles U8t e 3o Al edlng

et U 92 Aol By sndl lbladl IS w6l YAl sl e ass (Morgan 1994y

T ol Jsl Bl Ylg sy 5

SNl st 1) ey pyede 6l UM 35l Be ai (Sheth & Parvatiyer 1995)L
Olagaly Jaldy Lot 20 clbladl IS Jedy 6l @YWL 5isudl Ce ais (Burhn, 2003y

Lebonisy Lezagiiy Lyl izuly 37201 (3 Lokl Olonsl e eSlaall SUMe GOLY LoSU1 julall 3109

S5l (3 ypdie s etrle )"0 W1 AlB2 (3 Ayl Bel s ol LS sV sl (3 STy il gysmnd) ol )2 &yl s ;,,;4
10 o 42009 Lw LQAJQ'L&)H.‘J}A}}SMJW‘Y‘

® Berry L.L.” Emerging perspectives on services marketing. American Marketing Association.1983 p8-25.

® Gronroos C.From Marketing mix to relationship marketing .Management decision.1994 vol32(2) p4-20

"Morgan, R.M and Hunt, S.D «The Commitment- Trust Theory of Relationship Marketing» Journal of
Marketing ,1994,58(3) p20.

8Sheth and Parvatiyar A” Relationship Marketing in Cusumer Markets, Antecedents and consequences” Journal of academy
of Marketing Sciences,1995,23(4) p255.



Y O iy 48NS g BN Ggud! 15 Juadl

Gryed) ellaal Capad) s OF BUTMNG - g g A3lize Bniin 3oty oMl o S Lsguast
2 sl e Jexiy AL

Flall sl ma e S Jlos Yl aolain 2al] SNl g5l oty :pdlaadl Gl ©
el g2y

o oS BNy OlataVly Jakaosdly ol lslathl S oty Bl gl 1A S0 O
Radate (3 adypend) LA b (3 doy allas iy SBMAL gamadl OF &3 13N 3 les
N

e Ul 1S g S 5l eLts] B8 e ¥ S 3l 1B Jule O
Ol yelay Loty =Y 3Ll 15 - (i o) Szt ogorly 13) Llonis B30y Lz sily 8Nl o
. e B e

g3t o Osl o rataeny dalls B 255 e 5 Wl WL Gisedl JisS e 2T g e

sl Je(Ryals and Payne,2001) UMWl Gsmdl oy oo o=l e Hlag
LUSTs dioy LS (5)9,0 blis s¢b 10 Y dlysb e el slas(Philosophy)ii.ds
g oS a0 Aakail) Ao iV B iged) lnd Aegr 3157 4L (Nwakanma et al, 20074555

.E\al.wj dad>tg Cg)y" c@LJ N f,aL'.C« e Lﬁ;..U\ (4pS)

Lldl e i gast et dendliin] o8 Hle DML Grsedll DL iU any ) s g
s~\(Chou,2009) <, o csManll o DA 5kaiy iy AL L) Al ) sl
Oy Vs LS o 553l pgme SR iy ey AN O dlin] 4T s 2L
RNEENRY Grseedl pogin Bolon o5 UMM sda Jre ket Clal

03,1 3 cpeldl U5 (3 LU Lo g Bl (gt ) 3Lz VU UL Gigmd) pyghe plisiinl"3gnme 3Ll e Olis paains ?

A8 o 20055 0341 iy Al Olas Axalori3ygiin pb oly5i83 g bl plaudi
Philip Kotler et keven Lane Keeller et Bernard Duboi et Delphine Manceau « Marketing Management »12°™ Edition
Pearson éducation France 2006, p180.

A2-11 5 653 G oy W aliile (3 2l S5l o3as Loy LS oY 6y 2 LTy DAL i) Slyl8 31y lpnly gy 3302

8



Y O iy 48NS g BN Ggud! 15 Juadl

alalad) BULYI o oV BLgb Loy UM sl ) Gy SBMAL sl 0L S5l S o Ut
s IV e Slbg dalall s clale jT BT jf Y jT (Sdgions 1618 el ol &
2 ol e Y Uy il of il o 248 sy ceSonll BEEL o lim VI iy
Jgd! el i UM Gy gmdl ¢ s ool (3 5, Sy AgLaad) o) Solgomy oIy dad Bt

("afb" Olgrs o iy gend) =l B e iyl Jam ey LU

SN gl Sy a5 1( 1) By Juter

@ij‘ oL (...o\

Bae (o8 Al Bglas &l e 458 LS (gre BB ey Slasll i ales | BerTy 1983
eI

) ULkl cn dadls DBy i 35] 58 B3 550 | JACKSON 1983

Radly g5 SUMe 32 dgomsk) Gyl L) BN Byped ek sliall sl Ji2 3 | JACKksON 1983
s all oLl &

BJSCA Layla ) sli] 5 e Juslall sl s Uy (sl oy Bl e Sz | TUMmbul and

Wilson 1989
RCE P NI W PR )

S70ly Slaall o SN iaiy Bloy sLid] g2 dad) Bl (3 gl o 24 Gronroos 1990
Il IV e U3 gy piall oS00 Olal 32 o ot ) (3 V)
35250 sglly

Sl Sy Blis=Vly sty Ol 48 B sl | BeITYaN
Parasuraman 1991

Bl ST 0 Ly e3)slly oSlanll gas of 21,50 gl on )1 5555 | MCKeENNA
. - 1991 ;Shani  and
hmdll LA gl 55 3 5540 Cpalasani 1991

8 Sanll g i BN Bloy sl ol e LalSan dgm 32 DB 351 | Shani et Chalasani
¢ 1992
Sysa b1 algb 375 I3 Blias 2ed Glog 2,0 JLasV) Al IV pn et 99

. " " " O 12
.139,9 ge}fz G gm0 ¢ SBYWL L;_J‘}A.MJ.H (Gl Chwg o



Y O iy 48NS g BN Ggud! 15 Juadl

25250 syl

Gronroos 1994

L eladly Szl (Bl P G Gised 9B BN 5y )

Gummesson 1994

LM skl ) bt Sghol e e JUis!

Payne and Frow
1995

Gl slow d Lo lalal) sl (gl ey axedll o BN 5y 9ud
Jijb—s‘ <Al LSL; daid Jb\.&ﬂj d)\sﬂb (‘\fj\ J:.Q L 29 céU\j

Morris et al 1998

o b i Ny Flall Cleoly by n@ludly nsjolly 2adaddl oy @Me

AL

Hart et al 1999.

NI, P IRV OV P Y P21 RS VOIS S THVA JPVNS- P [ SV,

Evert Gummesson
1999

= Y8 sk sl el (Baedl Y1 Dleladl) i DB clis)
Juskll sl (e ¥y ool

Kotler et Duboi

2000

AV alsh BN sl sl aauds

Ryals and Payne
2001

Ny A CLJ! v e Jelan o a sl Bdle

Shamkarmahesh et
al,2003

e dlaslst ;‘: e B Lasy Cnkezstl $Dlanll 490 LS Led g gé‘“ ileal
3l O3W) U ) e Y IS Ol ol e 3D 0

Gronroos 2004

I g et ) asSles mn Ogladly UM 315l pshasy Coad) e Asl) 3,08
el (\J;:N\ aazl)

Amette et
badrinarayanan
2005

A JoS sl Uiy i) sl J2 8 4 bl

Konx and Gruar
2006

polis bl o et e gpeS 4 dikad) 2231 8155 sl Aond Baga S

.@)JJL GJ};M ¢l B

Nwarkanma et al
2007

o ) @ e S el e ST O R gl) s ) Al
skl s

Tseng 2007

Y alsh sl Ul SIS s Wslae milie il Sy elis) e S paede

El Omari 2008

10




Y O iy 48NS g BN Ggud! 15 Juadl

err DBl sy sSeal) ok Ayl | ChOU 2009

35 day sherll wr aledl e i 2 8V WG] Layagr (3 8 8D s | THETON et
o . | Terblanche 2010
ASedl by o andl CL")\

t ke dlexeNL ws Ul slae] kol
Aralor Cpnndl) psle 0553 g bl (UMl Gpgedl e 339 Sl gl adll Bygall §15)" clay Bl -
16-14 5 2015 a Oluls

-LAMIAE EDDAIMI « L'impact De L'approche Relationnelle Sur La Fidélité Des Clients:
Le Cas Du Secteur Bancaire Au MAROC »Thése de doctorat, Université du QUEBEC &
MONTREAL ,Mai 2012,p6-7.

t BN 3y gy SRS Ggnd) o 3,1.3.1 1
S Bl Gl o spal) ekl —ladly Sl 2151 (8 e (s lly — (sl o) st
S s s ey QSN Ly Lo ailas"i Sl O (sdlly 33ed) L Bt I Y
o Magdaally s sl OV ady Wy deladll g ol s SIS Lok
gt Slnrie 1sly Blse) 1> Sl & pag Bgndl Slam V) dpitdy B Gpdl 854 i i
_13&3}&

14 P
BNl gy AR Bysnddl 39,4 o) Jul Joad! glay

B (g nals —3LaBVI IS 5ptie xE pteorle ey ¢ Joanll ¥y 5305 2 Lnygoy Bl g Bosll) falsall " U U P
.33_2:2010

) Hel) LY and SV g fetn Wl "0 e Uiy a3 Ol o B B3] 1y Lol 3
6 22015 i (Olcals tmalorc ol 553 Wy (01290 0laals cBlian ) (5514

11



Y O iy 48NS g BN Ggud! 15 Juadl

B\ ég}mﬂ\j oddally ég}.«.ﬂ\ o Ll éjd.éh : (2) (.5) Jgd

Slaaly ! Sl G gt
Marketing relationnel Marketing transactionnel
L Vo plazall S i
Jal) ddas dn BV ploza) S akis Lud Slaall (6 grums
I U Lo 3 il S sae sl
S Sl sl 25 aaflasty woull cAls
Ol msr o T ey
lially plazs¥ly Loz R ) U s Jlog (8 gt
Sl s 554kl 53 bl s ssedl 3l
Lo 2], b lall e IS s 0585 @Dl @j\ﬁwu‘y\ X
(#4,5) Jand ol ls) g Sl Ja¥l g9
()21 Ay sl L3y Jiolall sl L Dl Loib o) 2l w3y M Juaryl 8

2015 085 Gow pompnd ¥y o Wil Benddh) Sl sl 3 Ol o B §y15) 31" sk o 2yl

6 o
B OB gl W1 gh Buwd1 1
3905 lgh o U JlosW) ledaie o 137 ke #lomd Lyg o b Sl Gy gend) DLES Byt 0]
Flall Cleoly st Il il 5 o bl ol sl oF el 07l B0 SILT et o
ot o @A) aoall Ulsas Wl oy (3 i) and Bl ey 8 s Ly sVl
ey aedad) Loy gl BB I

Lk LS IS UML) Ll Jams Bl 2Rl ) il 087 (3 2003 09 3

370l sl Ao by Mt e el Ling ) VI — e sSeadl oYg Lli=YI @

ol o) el Lele w2337

5

28 2055 o pompnd )V b2 (3 2ylndl gl Sl Laly LS eVl el 3 LTy SUMAL gl Sl Wl (s s spes!

12




Y O iy 48NS g BN Ggud! 15 Juadl

aeE e Ny Dl 8 (3 B30 ey o Dl IV W e M 522 @
Jorl o 0L e dladlad) 2T oDae OLusST ] dx U peg oDlaall sie 53l dms S
55 blas,
A2 e ST 0g357m G Sleal) O S Dlal) GG s @
Sajy Wb g i gy o Sy RN o IS o 3 A1 gl 23 gl
.(Nwakanma et al., 2007)

sShaall yglais o CBNAL 5 gundl U160 O jshe e OBMAIL g gl L gd
PEEA AN %))

Slasl) Oléjy Sl Lo Gl 3 OIS Blan) ayy el 25l £ Yl
sHasll e alzVly Cabolazl) (a2l bl @& (3 e

sDharl) mo S5 1) dlid) 55 LS

@ Aybndl ol oMae Lol LaSTeVall clo (3 LajTy LML sl Syl wly ks Cinge 3502 1 pelaal)
28u.a 40;5 G & c”..k.g)‘\ﬂ ibsle

Sledaial) willly W1sdl) 1o sl 2 (3 SVl DLl o d cozm U phannl 0o b Leds
ARy gent))

1 asgd i i A Ol

6 21 4aS B30

35 po 1T 08T gl Leadd) Slbos o 0T ) (Reichheld, 1995y s +6 gl Loyl o)L
Leods &) load) de gy JlasW) dadone Jo sDlaall 2 LS il 03 ST 80 ane it s U1

c»fang}lznﬁléj QA);\)\ & WU\ QL{J,J« & JFLJ,U Lﬂ)b Faud) (S pais ‘;l sbzw YL @ BWL @}M&JV (2}4.4.‘ (al.la' L \”mjw JJUJV Le olas (ins 16
57-56 o ¢ 555 e

13




Y O iy 48NS g BN Ggud! 15 Juadl

ot el iz LS LS o) o e SLsll 25 0 By £ Opndlll andy L Ll

B3 el e ST S Siiy Leosole ailb (4578 56 LA 3)93¢ anll) dU

L S s +
Gabote Lghoos gl IS o el sy 3L e BT el Joasl o el Ll FHICIN
Ly dnl) 2elai) oy STy gl OV Chplias foo spad) Jranl) ol (3 JLasYl
il Lol o @3l 3 ULl Gots b Jals IS s el e O pail] 341 IS
29 Slge il ol W U] et b Lol O Gl A8 Slae M5 e AV e
Leans Bla= MW ald) 8578 sl Lgs 1l [y Liagealiz Y 8520 Lglamss & aylall

.(Zeithmal,2000)

el G 058 B Iy b ezl Bl eSleall wo BN Blona) Srexnd) IS OF LS
Vs Vil OB wladl foG Lais ST casoil] gl vz 3 OISCELy Vil e S0
(,..@Jﬁ.b- LS J.fu" L}Lﬂb} c‘_}fzﬁ ¢Masl)

"word of mouth o) Bshaiall o)) ST +
Bl r il Bys o e sl foxiyg aedd) Binog Sine Lagld LU Leddh) 0S5 Lodis
¥y ) U (LI Janall g0 Gl iy ciaddd odd ad¥1 o)1) e @i Bomnai U] 02V ey
slarl) o dl) 2alS IS e Jlos W) Slabate Sledx e el 58 Bul4] milal pdly Lo iS;]
Bolaie Slos Do Jlozm) s 3 palody cegall DYl Blog 87 0 2ed SN ahy oo
el OsSG a ) 0ds gl o pdll eSleall O ] byl jlal LS pedll) 13 e JLesYl

.(Reichheld,1995) a5l oSt of 0¥l JM o wsidor @ ) gl o 58T oY

nslor 3LaiVly 5151 3T 4l 65 sl (i) ipns it "0 o B s 3 Ty A syl il ¢ Jooler] iy abolye
241-204 > 2009 a  Losll

14



Y O iy 48NS g BN Ggud! 15 Juadl

ot godly Bl +
el ol e Saall e 2o Bl Laind Lakie ST leibgs Jlee V) dadane Ll i3 0555
SUMe sl (& paloy LS el Loy ) QWL (635 1 iy $dtms vgiilly 05T o (U oY

T

el W I gl O
18 13 Jrezd UYL gyged) aiig Lo L

L ol o gl slasl gl agh) an Jaladll & aaly 201 —

el Jo Jgad! Jo siteles gl 4l cplalally 2aad) o o Gondl o Zeelez V1 SN Olo —
LY el (3 asl

i) of 23 o elazs W) IS slans 2N G o Jomedl) IS e i) —
o @l d) ial) dedly ool SBgnn o s giidly U o BN OF Kennth ey o
By oo Jgmts Lotie 0l LS &) Jsodl ST e o Hide & WSS yiny . =T Gsens

Y
S Az s e CLST OV (658 2L UL BN I e sl ke azes LS,
S G Gged) Jl (3 3y dely dadd) ode piey Lo UL Bl Y e ST dal
#S A sl Sey @l ol UL BlaesYlg sus L5 olasSTL sl S uiy olue
(el oy LU B D a asendl) Bebae Lo Led s Lo B3le gl Gl e

el ) e U oYy BlisY1 V)

i o Sy ol 2 (3 B s el () I e Y e M 53V

bl Blasy Jaall e e alablonddd 2T g5 olassT ] B L dilad) (IS

adal) o ST 0gs35m G U Of e Sl LSS Wi V)

'8 Stanton, J. ; Wil Walker, J. : Brucean, E. & Michael, J. Marketing, Irwin: McGraw-Hill, (1997).

15



Y O iy 48NS g BN Ggud! 15 Juadl

P BYL Ggmdl adlgng Blaal 5.1 1
19:& Lk SNl gl dlgg ltal ool fros
Gegmd) sl (o] 188 375 JobY sManll Llinm V) ddes las) Ss teMoall o Blisdl
VB e 095" G e ol LI el L Jsogll e delis @) S
A 3 el Laian Joasdl ok ot g l) il i tdSlezzly 2SR Jaulgy B) o
el i W) e S Ay UL gl pggie L] memw & Y AT e LS
o & bz (Berry, 1995 ;Chiu et al, 2005 ;Chou, 2009 ;Lin et al, 2003)

:(Berry , 1995) sy bye LS wlangliwV) oda g sMeally LlissV) e Lews Of BLa

bl Sy oSl dews Sl ods 20 3 financial bonds) AW kg Jr -
B S o mell sdony L padie Vainas Vaike 0550y FU) 4 Jok 202 ae e Bl m ]
S L bl sty i) o e Brmn ol JLaeV) (3 0dntT dime Labostg sl e ol
SleSS Blomzie s o vgamis St Sdennd) sVy e BU) o1 e alST1ny L sl
(Princing Offers) a i jo5,4l skl OI(Chin et al,2005) «Mujy s Lol LS. ST
Pl sl Sl AL A WO PR SO AP P E WES

Sl S5 er Olandlzu ¥ o Ll )l ods s 1 (SOCHA boONds) dsleary Lylg t - m
%@Mswiwg\u@wywwwwmw@wpLgubfwwg&
= (Beatty et al ,1996) Leiws LS. Letls Uy gl Jamg coladdl jibsa Jo o Lesly)
(Beatty et Joo 28T pa lng cgadly ) o B (i Aoy o 3)Le Laily ) o O
iy el Loy WLa) 25e bylasly dslas¥) Lly )l iy e al,1996& LN et al,2003)

] Bl dadd Ly 352l (gl

19 B meS G e (Bl Cawg s}l‘)
.30 P Le;'z G C"f“@‘“b’ Chs gy 3}&20

16



Y O iy 48NS g BN Ggud! 15 Juadl

sy Blosly Lwsl oSy L5 gl Lly el ay 1(Structural bonds) 44sght Jag i =
5 Loy S (ol L] ity oMl i el 3 jen Ol 35380 i O s
Beedl Bin Lajed LS ((Jle o gIeiST (St e doza 2lsY) s 0555 L dsle BT (200504,
? aa o 352l
F BN 3ygmdll gl f1,0.6. 1.1
G 2 Sl e Bleall ods ety el e Aldis Blas PO clS) DU gl

*.(5ang,2008) 1 s

-l e 056 el Cadll UL sty ol ol SYU oy B B 39 3l 1 Jo¥I Ao sl
B b ol (3 i sniz OF Lo O3l g SLLY Gy Jol oy Ny Dhest Liglat 1S,8 1LY
SN oSl s Ok by ase

e Al ade i (U o5 3 updly Gl e 2y OLESELY) s AW A pl)

AUy Ol 158Gl eleVly wlbly SLIEINL Jasd) Joll 1 b

sl b oo ke Jgad) on &) Wloal) (3 Sanadl B ) iy m sl o 1AW Aoyl
alad) Al Mg U ods o oot ) DY) Oy bl Jalald slazeWly (a1 31 blY (i glasld

A 5 05l oy peS A ] egeiany Ogiy OV 51801 OF ga LaasS

B NI ET R WA - SN N CECER LA RCH UV ISPV R DNER N F P T N
ALl LTy B 2yl ezeY (6ol ol sed dgai 1) gdas UM 3 458 b Coled
.(Dwyerm et al ,1987)

it o o)y By B A L) odn Ty (aST2l Bdadl of slem V) (3 re tdnalod) Ayl
L5 Ay el jT Ji.,\x:J\ uz.c_“g} O retiens cﬁy\ < L) o= oloy ple o e jﬁ L}P Byl AT

£ oy bl pde OULYL 23l & aleline a3 B ot GBS dayy B Lo

27 053 G gompe (DU Gl e 339 Sl gl 2l 352l 315" csl) Bolos 2!
i Lal) Lol s 81 320 malor  JUe W 303) (3 itemrle Wy ¢S oYy e DAL sigmly o) B3y gl plis 1 s 22
.30-29_-.2010

17



Y O iy 48NS g BN Ggud! 15 Juadl

Customer  Jooaly Vlail o)l dadall piliy Lagle 592 clgzV) o JYEY) e

3y (sDaall n 3 Sang B pots SYLY) 0da 5SS cade LLidl -1 o Communication

oYlasY) ades u.:j&f FINESIY J.«x:;“ Co (592 Jg.\:q (..3\.,&) &.& d}x.ﬂ\ U

el 615 2487 J g 2aliS” UM 59l psghe &5 Ol BN Bigend) by Sz 7.1 1

Gryeil) (Stebial) psgall o Jgmad) Ofy ) ey W) LS Jlos W) lolaid il 4553
of ;X< ¥ Relationship marketing Bl gl ps5¢2+ 1l Transaction marketing
dysh Aol in ) Blemgy lobad) aiuds (3 (5)dorg S s U] 312 Uy Loy Al (o
2 ezl S Ly )

U N g el s —

Aol B o5 3 e -

Aalzll 3))s) ilie (3 ) -

ekl (318 Jpeal) el ST ol (3 sl -

L;Lc ﬂfjd\ Riﬁf Jl slo) (el (a.xﬁ.?j CL:;E s (”3 Lela ¢ M\ Sl SUAS™ L eManld ‘;J“':"“Mj

colmnll 5 dg 534

I deldll L] e Y SOl Gl pagdd Uy b gedas ) S5l
.Customer Centric x>y aaflax Lddy Bagnll Laall Cayn —

Aebaial) 4 gl Slinkedly 1asY aa Ban 06 O (g el an Bgh UM ol -

Aabil) 4305 5 Lajlzely oSlaal) e B WS -

:398-397 52003 icinsll" ldondly ol 3l shall 3 g G gl E "SIl g AT (50 o], 5T

18



Y O iy 48NS g BN Ggud! 15 Juadl

Aelsig oo ely SLISHL o Slaghall L oSG Ol 0395 Lo Jo SNl 3l slazel —
V-@.M gﬂ-ﬁw\ JLATY\ Jj\*"jj C;M\ U’; C)LA)LLU

e DUl Gy el jpshasy sy —
Call Centers wYlas 51 -1
Web sites V) 8 Je wdlys -2
)l 3aelonny Lotk 33 =3

! e U UL g -4
SN e a5 eSOV 8yl =5
il el ¥y o] il 6

Ao By SN Bl pyghe Gt ol (61BN Bgmd) pggde Bk OUT.8T
W) ey e [SUPRRIPRRAN

53and) o BV 3502ill Lo —

el sda lagieg ol a Lo -

Ml odn Jon ams 55 OF gt Ul Joan)l 52 0 -
BN odn Jranl) iy ot S —
C¥ss o BV imig po s (ST~

EeSanll o B0l 315) (3 Blaby Gl Bmnasine B3] jolat (S —

19



N iy 4BNe g IRl 3y sudll 1Y) Juadl)

o DM gl sl Bl sl W) gty i O) BRI (g 99 0191
OF ki psedll s Lede Jozzy g U sSly slasU oty adt gl IS e &Y i 20l 50
24 .
gl Basy pshen
b 2,8 olall S5 4 ML gl §gosk pgmnlys e AUl i) e el G s

Al el s o 08 C3g) d B a2 2358 e U i 4 3] bl

Aa) OVl el 1o S aally el ol ts3Le (Kasper et al ,2006 ) Lede plbf 1z
e Sly N Oglad)

for U7 Azl Bl SUsSU IV e DAL gl 2308 ol mZS(Sin,et al,2002) i

Z\JJL&SE ¢ b e cafj\.\ﬁ.\ (,.:ﬁ\ (eYLlasy! cjzg\j)\ ¢ aaz)

08 e~ .(Lages at al.,2008 ;Ndubisi,2007) | e an)i S5 Jo el om des LS
Lbal 195 YWl BV odn (3 085 &) SBMAL Grgild 2wl oliall 0dn o e ST

ol i Nl meslsll o Cay ny 35 e lse e ST

F BN Gy gund) DS9Sl e Dol Loy L Ly

20 Sl 3L plane (3 Biaze b Uy AW sl WLV e ) e i -

slaxeVl & b S 4 miy U o) S5 4 smg Byl BN ol ozl e e
739 sl oliie il 1 jumy LS (ol wldle 3 W bl ey gl ssesll bl s

27 - £
a5y Feoee S Dol olles Sud Lie Lo 2adly (oAl sl

2*Rashid,T,Raj,R. « Customer satisfaction: Relationship Marketing  in higher education E-learning Innovative
Marketing,Vol.2,1ssue(3),2006,p26.

5Sin. Leo Y.M., Tse, Alan C.B., Yau, Oliver H.M., Lee, Jenny S.Y, The effectof relationship marketing orientation on
business performance in a service- orientedeconomy. Journal of Services Marketing, Vol. 16 No. 7, (2002). pp. 656-676.

*®WWilson, D.T.1995, An integrated model of buyer-seller relationships. Journal Of The Academy of Marketing
Science,vol.23,No (4) 1995,p337

. . . A - R 27
23 e cajfk G C’.-jac;)u))\aﬂ.g &}Mﬂ\ J.:-.La 329 QL\M};&LJ Z\c.abJJ\ o)}.‘aj\ o)b'ﬂ c;\jh)' Gl

20



N iy 4BNe g IRl 3y sudll 1Y) Juadl)

Byl ol Oall il o U5 O slges Joladl &y o slaze™ sliaanVI BT e 22l (2 oasg
adlalls aallly By 5sLiSly aumdl IS 3y pem 25la® Lyl Lily ludl bois Caan Y &l LS

SasLll ) Ly el 23ay

(Palmatier et al 2006) AV o o L) Lior UL gl (3 b1 0o 2881 s
o <= (Morgan et Hunt,1994) oVl psgie s 3l Lol o8l o 2290 jons o
oMal) eSlenll ar My lodard) Gy 372l SYalally ALYl DB 3 231 5 Ost Ul

gy L

2odls e LBl wloladl 3 150 SV psedll o 28 0L 555 cwes gl Macdonald s
« To be trust is greater compliment than bing .aible 4.0l 35 =1 asein & o

loved ». George Macdonald

oo ) sl o als WIS oF 3] Oy — Sl BVl (8 1 g 281 A Sl A 3 1
(Sapienza et &yl oldl Sealt 18 Lo 3T 03 2008 ad LW 2§ ol iU olal )l

> Zingales,2012)

isll ol aidal) el dad) JoLall Sl plil a asy B Ao (59,0 by AR OF LS
il e jailakt e SY a4 alally Jald) s s sl sliaze Y BT Le O3y

s Y sliazaly jsas g sdelaedd LMy 2zl csed) caalil) cadliall LA s
2 5l s Bl 3 bl

OV iyl 8 of Bylondl) SN (3 elgmn UL Bipdl) olis o e el 281 A5 jLiazlig
Sl (bl (sgten Lo 39 3)slls 0ol Anzey s UNe sl ploly ¢ Joladl oLl 2a)

30.(|nternal Employee) 1.kl 3

28Sapienza, P., et Zingales, L. A trust crisis. International Review of Finance, 12, 2, . (2012), 123-131.
i (07 sl (illyg sl A2 (Sl e wlal ole U e SN RS el el (gpiin et 2
.369_-.2009
24 o (655 G o ¢ VI AR (3 Al Sl Slas Laly LS N el (3 Ul Sl Gl Sl 81y ls i 35027

9

21



N iy 4BNe g IRl 3y sudll 1Y) Juadl)

sl anlilly Zeddhl 556 Ol A Lo Baladl) BV AL Gty (3 Ishens 2 iUl e sie s
sl e egll bl Roshy & Steohens ot B uis casNgg Ogll Loy (g cans @8Me
O lgdomgy ciadily Ogll alilly 48 Olas (3 8L e el Lalled Sland) oy 4 a5ty () (550

Tl Jo ekt g el 3580 g Ol Ly Wl ot 1) sl et oy 200 228

OF S Y aly (oML gl pygal Bl leall aaf a2l jmie 0L Joal e JLy
(Joladl @ Ay Baall o gm s Wly il e Ol b @ BN JKaT e K (6 iy
JSKCas ez SNl Gagdl) psgie 14 OB JWLy 25l 2ik) 3 Lo oo o Aol a

Lere olaz &) Al (3 ol gy 3 w\&ww

;(Commitment)y &Y - <

(Palmatier et BN e LUl (3 des gl §l5] b e Brazedd 28 ) &5 AN Oy
LS «(Wilson et al,1996) @Ml wlulys 3 LSS SV sl 85l a2 jeys @.2006)
sl gl e B A ety s oY) 0L (Dwiyer et al ,1987) |

Nl aiy sl 5L 0L (SUN,Zhan, Xia0,2009) x4 elaw gl we L pIS deeidly U
G0 8 ane B e Blisd) 1 850a8 S 5 ) Jany Aol x99 Lol ol4
32,.1:,:“}\ & B dslsly anldl

ey DU M e 05S5g ke B! e 3,03 o 5L 01 0L (Egan,2002) o 6y

33
e

) any Aol V)
Are A ley 2 atl] sldazaY) V0

LA Ay azaly LS Olana) dgd) JA slasn) v

63 0005, Y10ks (gl s ks — oy = mliinl e Sl 3" s e Bl e o (S i
i . . & - £ = .. . " 32

Gl 3 09185 Ay LI DML gt psgie s5i 3 02V 3 el slagy IS8 O Ly g BN Bapr ldlan” (g3l e Jale
59f ¢2009 Lw LQAJS“LQL»& dmal 43)}.&;,4 }:.P

> Egan, John " Relationship Marketing: Exploring Relational Strategies in Marketing”, Financial Times
Prentice Hall, (2002),p93.

22



N iy 4BNe g IRl 3y sudll 1Y) Juadl)

S0 e Codl @ 3l A SR e be o 3] UL gl 3 ALY WL e sl
Gryed) s Lo ] Bl e WY @) DU vl U ALY e 22 1) BLEYG s
.(Johanson,Kushch,& Silver,2000) <t

AV Ay O¥lne

AN TR RS DY SRS N TVSRER R RSP

M oz 328 Ol demr oon (538 G pINI o gl M ase 109l (gygrdt pl Y1 @
Ll Jaseen s g Y0 (b oS ailadd Llai Gsedl (3 2001 ada a4 13 ole a8
B Voo Wbl by v o ot et 0 20l ) slasWU ol Y NI n 6l s e
S5 el gl Y1 gy AL Ol S8 S 2T s Ll s Lot 0555 Legze Gl

s iy aiblad e gz OF alp=Y1 s 0Ls ad cdd 260))

B (3 ez V) ammbian o &1 ALV a gl s IS 0 Ol (501000 (Bpmalt a1 HIYY @
Leslail OF 0587 cbons al U} BMR) o 2lasltl 39,0 llys| (1] iy T ot @Dl o Looal ms
(@Bley 115l 3l Lens jheza¥l Ly ((olde) JSlas o

o Al Ogpl) b e Wl Bdedl) lsgBl Skt NI alan 1 SHt 2 HY) @

b aSDlglg ool i dlolse D e SIS oy ot (A

e i al ot ey B e Wl 1] sda B SV 558 colily U alo s 013

Wﬁw\b\&»\érhwﬁ%yé&&&éudy)b M\Z\.@}w@

w37l A8 ) an iy (oL Grged) e (3 Lwlily Laga g3 ks plY OF Jodl LSs
Al bl e b ST allell Yl ) Jgosll 5> agshais s s zal) 891 31 LT
o Slbesleald 1) 8 ol i) Sl Aoy JLa3Y) um:(Communication)Jlasy! — o

Uy cigylondl B! (3 lashall Jols 2l S sgial) bl UL gpgudl OV (o padly cansl)

oS3 Wy MUK SVl 2398 Jleninls dedigal Anlys DIEZZY 2l Ogll oy o 3550 Ul anlys "t (g sgasl 0
40&‘2011 B (Oluceds drels-

23



N iy 4BNe g IRl 3y sudll 1Y) Juadl)

(2003) Ogiw o) SISyl UM 3 2V e o ol py 4] 5T n aana) 1
o 8l s 30 o gl Sl sl s fes Il Slend)  pr eDhanlly JLaSV) Bikes of

G el ol Ly gVl AL ) o gl e e ;e gl Aol i) I3l
ot G Aol el Blae aem JLai¥I OF juel a aging cpapshly U Cp 3L SBD)
P Ay

D055l oy 2w il sl ) s 3l BT sl O aeli — &

s sim oS Madadll (3 Al ldlly C3lably dsledly 5,31 ol Ja)" 1l G s
bl ) 20 e Ml el o3 St B iy Gl e ) 1L ol Ji 3
.37"@\,\5@\3 Bl olusST

and 3 s Lk cwsﬁ;jwﬁj@;@:w&mcows»s;uﬁ\aﬁ.as
tolicadl oda

Bolaill (Sgime o of A0gedl (Sgn o ol sl gzl e 1aBgedl o 35UST1 Gy —
el 8 g o

Aol dage (bLis il 5 LS (Caslbgll 3 liST) o) o 35T Ciinas —

36l Lo sl (snall ¢(Bmanid) 3eliSl) ol (spdl 16 gramall o BTN s —
(B (e 3:USTNy AW (snadt (il ol

(ol IS (el )y Slles (38 DL ugels Jsol g8 o BUSH) s —

3 sty a5yl sl

Lo o) 655 g dolst B yme o 8)le wil —aw LY 3sLSTL 2 sllg— 3yl wleY) ) sud iy

OF pabensy bl Jlot 3 itz o) O eanll 3 o0 85500 13 il e el (S g (338

* Prasad.J S, and Aryasri A R.” Relationship Marketing Versus Relationship Quality & Customer Loyalty in Food
Retailing. Journal of Management Awareness,Vol.11(2),(2008),pp.51-71.

36.Ndubisi, N. O. and Chan, K. W. "Factorial and discriminant analyses of the underpinnings of relationship marketing and
customer satisfaction». International Journal ofBank Marketing, vol 23 N 7,2005, p542-547.

A 20083 e g Leonl) £N 335 (3 Laygsy B (sge] Reell) Lalsall "o U I
®prevot F, SpencerR “Supplier competence alignment: Cases from the buyer perspective in the Brazilian market”
Industrial Marketing Management 2006.p.935 ,947.

24



N iy 4BNe g IRl 3y sudll 1Y) Juadl)

Lekis gly oot Jls Blall s Bogez e Bl gb Bt Blyuly Szt fatd Lo sl aurys

f Ry polis dayl e 5 S Loty caadad) sliasd

el (3 Lpalbouanl o 3 W) SgaVly 2l et oo gl 1lorgd oS —
3355l ST IYazaly sy Bylably lehl llsk glly cag i sl —
s gll 8oy audasTy e ) dndau) Slslasyl -
L Sy Relal) BE ) A i) BLE -
LM 3 LS Ol gions B i
s i) 3ylsly aalal) (3 a L 5 lll plasnaly Bal) e glly 12y V) 5L
eI
Lozl o ) oY1 )1l i S3ley AU Sl el e glly thadendl 3:LST1 ®
ekl e lpan oo LIS o2
Ble] 3 g3 s gl 5302 Bofas llesy Olely deld paiad glly a5 LS
P W sl 3 el Syl
I pr aty a8 Sl gl (Sl ) 04 SBYIL @ psgie ooy Lo )N -
Loy b &l e bl Blowdl @ oSl Blia=V1 4] a5 (EQAN,2002) blis=Y (o 34
il dedlly Hlezzae¥) (3 Bl (3155 Sule i eMaall Loy OF LS™(Buttle,1996) =Slos!
.(Sheth & Sisodia 1999)
WS o o Bl sSw dkos Lo )1 OF e (Sheth and Sisodia 1999) -l wlas ging
o Bsii b gl Ml W Uy dhs Sladgs o sly eDleall |3 o 350 Y1 il ool

40.(Buttle 1996) vl dadsdll s ddadll oI5V Slgne G313

A5 50053 G e < ) $¥g 3315 (3 Loy 588oall spged sl el e bl SV
2 Grgedl (3 o553 g bl UL 35 poghe 552 (3 03N 3 el sllangy wISa o Ly DM B35 olllaze eyl Jale 951;40
570942009 L (Oles dral 45)}..‘;.:.»

25



N iy 4BNe g IRl 3y sudll 1Y) Juadl)

o oy alsTang plaza¥ly ¢ ol Sty anleyy cdodnadl Blall donys U] pdoy 1 Cibladl — £
il pasendl plazaVly Ble Il e 5S35 ekl ) Ll i LS8 ailus) di e U Jold 512
-Dlasl]

il plas sy ogh (iSLin athay UMl Gyl psgie 1) ) o Cablad) Sty
sl G 3 st ) sl (3 Y

Aol LogVl 43y r bl S e Ayl BB olis e patall U3 L gay
LSl s Claaly ol ved) BLLY asT (sl el B35 ¢ =Y OBkl et e oMLl
Ot B (3 Al oliall asl gjlaely ladd gyge kel lul )l (3 Cabladl) pdszal Sy

Jdadd r.,\.bj M\
Sasl Sl e 2 adl 2odih) aiie o Gondd amlig ol gl 055 Lo juiy &l Jl) sy

ST 88y Vol i Bygllall Lo 2y ] b B (B opelie gy

@I Y DLl Slglaie e (BN e Jaladly Bl e 303 ga Cabladl) OF Jsdl (S 6

A adsy S b 2

el iy alempe Wi Cdgl) 3 Rl adily feesld Bl 10 e oS 1y
UL UM Grgendl jolis o i azbaay Cabladl pin WLy L Lol 2eid) 2 dis S5laly

LSB BILY e o 3 U3 S ciiblally 2] 21 O b Sl by ol e

oy sllly gt leddd 5393 oLl Bl Y dand) sl Y1 as Lyl Cablad) Sy

Az Y) — 0L — e sodli— dslazeVl slal ) wLoYL

gt s als SBAL Gupnd) jolie o Laaie atia LL3YI O (Bonding)y byl — &
s o M bl 2 usly gkl O an@adall — Leall) ed b o SIS g o) BLY
55l jelie (38,80e S5e ¢ leoddl oVo redy gk ey BNl Gyl o Lazis azdiay LLS)YI

H B o el e el sles 1) (35 2le e Kty ciainal) LWL LYl

A0-37 12 55 o pompedsVhaall Ly 5305 (3 Al gl 53" o ible 53

26



N iy 4BNe g IRl 3y sudll 1Y) Juadl)

aayl )l 2ol ool canm ST CISTLUSG (bl e 2l Slgtan U U e ) LaTy
(Shani & U3 o Ll ey e Cadl sl laast) b gl el Al 3
AN 3 plisizal S e il Lol Al ) sled Legiy 5 (3 Chalasani ,1992)
AL elesVL jonsdly 335kl el (1800 (35 g ¢ Jenddl ¥y 55055 ki J) Lol s (o335

42

:(Conflit handling) ¢!}t dxlas —
Wast) Slelpll (o e )08 S ST agomsl) Olelpll Bl ) s Je 53 508 s
e S Sasdl e 5aall ) BLoYU T STlan & Gt O 8 83500l Sl g
B o5eb s 2l

389 Wes Ony A C)UMY‘} éL,a.L\ L} ;.)JL.,'QJ Gdd Ledis dedd 3.&6 oJ.@.E_"; L‘E-U‘ ﬂ}lmj\ $R9

H ten Dol (10 B a0l gl e Balyjaee Sl L, 3Ly 1) Skl Vs

sLael o Blab Aoy Loy, Lz i 1SE Bos e plall adlal Alladl) 35Y) e 1k
45.:@,,&5\ sLall 3 W GBI e o oS g WS 81T agsg (gl BLAN (3 il

J BLoYhessSad) adas 3 5Ly plazaVly Codgdl) alas oS dastdly bl 2l Ofy LS

el Slgary 3 U Vlg UM ey =Vl bl Gn dg B Al @ S8 ol LS
e AL ISV ad Sl oladl & el S Sallll ol e 5SSy (ol GLLT o
a£ O g lall ada oo (3 lal) oy ailgies ef (3 0L ST (3 Slaad) sy eDlel

2Ll s o 2SI St Wy agre Oslolan ) Slodd) ibsay Slaall G UL e Sl

2009 2 a1 3 Gmalor (s 315] 3 rmemrle Wy (Madiiadd Sl 6¥y o Juladl cdlsg SN g ST B 5l s
26,

“Ndubisi, N., Wah, C.&, Ndubisi, G. Supplier-Customer Relationship Management and Customer Loyalty. Journal of
Enterprise Information Management. 20(20), (2007), p546.

T gy gl )l Axald LYl A7 (3 ypdie b pinorle By "5 Ml L) 3315 3 BNl gl (53" g Libole s
41 52011

*Chan.K.H, Gotcher.D. F, “Conflit-coordination learning in marketing chanenel relationship. The distributor view.
Industrial Marketing Management,2010, vol,39, p289.

27



N iy 4BNe g IRl 3y sudll 1Y) Juadl)

o2x &3k 085 3y (Obld b oo, d5 8,58 Olnly Julgad sgm OF (K6 el b lall

UL@ ?A.c.\,uLM.o- C)\S) 1.:&,&.5\ oland

oo U WL LT 06 eSOl Y1 a3 5k 055 5 glly ) sdn e 2kl
cadazal) 5,8 a0 LT & 05 csMaall i ey UYLy el all ods e > Ol sDlanl)
csaall Loy 8345 (3 35S ablons g 1 OV (U5 sl 0 L] 2SS Lad ST > (3 3

Ny S ks il

Sl Osucy Bl olea V) slizel gng (OB Grgdl) jolie o =1 aie sagrdaldi= 3
saslag Eloded aslldl w5 a3 il ) dids sty gl Jlesl oy 2T oY
Nl =Y

Jlae =Yl lilae¥l GLLYY e IS @i Sl daadyy @ ool a Jsld) dkee 0]
S92 (Sl lBally gpedl) 3 bl byt il Alal) o &slly eVl ki e Jsad
2ls Qs Bilgne Jalall de ot w3ls e gle Jl bbbl L LB w13 e Bl Ablal)

YL b B 1] 3

LS e Skl gl i ity (O e Lol iy A plimt oy (3 Sl dels
a0 Laladl ekl IS a3y OF S gl dpasitdl ol Umguzg 38T 0gh e ey
i U 1 il ) 1l 8l 3 Je ol o] Il il

38 o ol s edaly OT (@ B GBI IS0 Bl s 5id Oz UlaT ol e 0585 234
sV ede Jre e ds ey 30 pde o Blza ¥l Canis sdgy A A Sag Qg 8o g sll 283l
Do pygio mom s g ¢ balad) (3 1A G 35g) o) AU £55 (39 (M) i)
T g ppall sy o L Beley) e 30l paeg (LAY aad 2l Ll B3l Roglin fut

" " - . . n 46

.42upca}§: G pompac asdl Loy 3545 (3 SN @rsndl 937 ¢ joom o Cible Do 46

25 o S5 G g ¢ DBl el otk 3By Slgald 2n ) 315l 315" csa) Gols
" " - . o n 48

42&)‘0“}{3 L}M cz-/ac ;M‘ L'é) a:\g)' é QU)’\JJ\; Jﬂ},\mﬂi )}b (Bt _,a.]a\.ﬁ ;,'))\.94

28



N iy 4BNe g IRl 3y sudll 1Y) Juadl)

Ao ides il M aian OF Jo oS g LU (o pey Jlab ISy gl el adles 2

oo dalae s B ST A6 13) 5L (ke a5 O wll e Y1 alyshall S 0L Uy

Y Sacll sl sltnl @ L3 3 et B3 O (] e

SLLY asT g Ul g2 UL smdl jolis o |aais atieay Joldl aie OB &3 s sl

=Y a3y 3 by b e Jsad) Bl il caid 2201 4

orod iy U e 57 e 39 @) Rigally olad¥l Wl s sk il Rl — 3
) M e Ol L & e Ll Laed) Seal a8 cuS” 3 Aol a5 SU) 2
s ) BLoYL skl call e AL CanSh eV Aokl Al 3 e SBAL s
Alalall (3 a5 UL Grged) 2)l8 IV 0 Ul Lo ) o)l Wl ) B0l S

ol gLty 35kl el iy lialy pluza¥ly ol
S Slgtns dnd 265 e Ly Oy A gl op B Lo Soladl oda IO

513;;" s §h Oloeie & Jelr () O & (sDkas)) & iy gl DU D )

0555 Sy ol ey wBYs sl Jim o5 Y Al edn taSeY) ol Alad) UM
Akl s ally SU o gl Jelis 52

A 3 LS rall y SU o Jels Sl 055 Ll il 393y o Al el
w2 O3] 4 JLasl Ogadatay rﬁ% el ety 9 a8l aomty Al Lo 3 U of LS caaludl
izl ol ST

Bt Ay ) e JLaiWU U psy il bl odn (3 g tihwlonad) 3SG] o RaS B e

Opl el 5 VL o bzl ol e By (il e Ol Loy (s e Oltelod )

“Wang, C.L. Guanxi vs. Relationship Marketing:Exploring Underling Differences. Industrial Marketing Management,
vol.36,2007, p81.

25 5 (653 Grw gompr OB gl ke 339 Slrol) Biadll Bigall 3i3] " sl Galo Y
.28-27 P Lk 8}&.‘ 31

29



N iy 4BNe g IRl 3y sudll 1Y) Juadl)

g Coten JSCay e o Jol o 005 i ada @ U i) da JLai) el e
Al s gl sl o n 11 (sl Jlialy (2 el s S s

3 eald b Slassly gl e pen St olidly SN s ssks gy iSjlial
Jeenl) J2il s 1) Jsens)

Ll USS LSy UMl g5 psgal 0581 uoliall alys (3 iU s ol QU gl oy
b WSS e agin pagdll 1a Joblie of SIS Lol e n Sluhld) (g Bl Slia O
Cdaze) A Al Sy Eodl Slley Y bl sgm g e Lan dsh a1 e g
U & 1™ (Ndubisi, 2008) s (Ndubisi,2006) > -+ 15"t el g obiall e Lo

3eLiSly cplall adbas (JLasYI NI il e

52 Nelson Oly Ndubisi” Effect of gender on customer loyalty: a relationship marketing approachMarketing Intelligence &
PlanningVol. 24 No. 1, 2006.

¥Nelson Oly Ndubisi. Naresh K. Malhotra b & Chan Kok Wah:” Relationship Marketing, Customer Satisfaction and
Loyalty: A Theoretial and Empirical Analysis from an Asian Perspective “Journal of international consumer marketing
.5(9),20009.

30



Y gl iy aBle 5 Il (3 suill 15V Jacadll

S gl pols Igls A Syl jam g 1(04) o3y Jgur

SNy 31 gnd! Sl i1
535 | g ) | Al | Dbl | Gabladl | adlee | LI | el | L | alY) | asdl
dead| gl

Sin and al.2002>*
Ndubisi,2005
Ndubisi,2006°°
Ndubisi,2007°"

Jhan and Khan 2008>°
Ndubisi and al,2008°
Mousa Rezvanand al 2011%

XX

XX X[ X
XXX [X| X
X
X
XX X[ X

X[ X

X
X
X
X

%Sin. Leo Y.M., Tse, Alan C.B., Yau, Oliver H.M., Lee, Jenny S.Y, The effect of relationship marketing orientation on business performance in a service- oriented economy. Journal of Services
Marketing, VVol. 16 No. 7, (2002). pp. 656-676.

*Ndubisi, N. O. and Chan, K. W. (2005).Factorial and discriminant analyses of the underpinnings of relationship marketing and customer satisfaction. International Journal of Bank Marketing,
vol 23 N 7,2005.

**Nelson Oly Ndubisi *Effect of gender on customer loyalty: a relationship marketing approach op cit.

5"Nelson Oly Ndubisi et al:>> Supplier-customer relationship Management and customer loyalty, the banking industry perspective’’, journal Enterprise information Management, vol20, No
(2),2007.

%Jhan and Khan" Determinants of performance in retail banking perspectives of customer satisfaction and relationship marketing Singapore Management Review,
p://findarticles.com/p/articles/mi_qga5321/is_200807/ ai_n27901656/.

% Nelson Oly Ndubisi et al:” Relationship Marketing, Customer Satisfaction and Loyalty: A Theoretical and Empirical Analysis from an Asian Perspective “op Cit.

% Mousa Rezvani et al:” The Effect of Relationship Marketing Dimensions by Customer Satisfaction to Customer Loyalty” Australian Journal of Basic and Applied Sciences, 5(9):2011.

31



oY M ol ey 4idle o lEMally 3y susill 1Y) Juadl)

X X X X X | X Bedman Narteh and al 2012°*
X X X X | X Peyman Jesri and al,2013%
X X | X X X X X | X Seyyedeh and al, 2013%
X X X X | Sayed eisa Nauroozi and Seiroos Korahi
Moghadam 2015%
X X X X X Sung Pei Ni, Cheng Boon Liat2015

ALl olahadh e sbezeWU @ L) slas) e 0 gdeaed)

61 Bedman Narteh ,Relationship Marketing and Customer Loyalty: Evidence From the Ghanaian Luxury, Journal of Hospitality Marketing & Management, 22:407-436, 2013

82peyman Jesri et al, Effects of Relationship Marketing (RM) on Customer Loyalty (Case Study: Mehr Bank, Kermanshah Province, Iran). Interdisciplinary Journal Of Contemporary Research
In Business VOL 4, NO 11 ,304-312;2013

835eyyedeh et al, The Role of Relationship Marketing in Customer Orientation Process in the Banking Industry with focus on Loyalty ,International Journal of Business and Social Science, Vol.
2 No. 19,2011;p 155-166.

84Seyyedeh et al, Surveying the Relationship Between Relationship Marketing and Customer Loyalty Case Study: Pasargad Bank in Mazandaran province, International Journal of Management
and Social Sciences Research (IJMSSR) Volume 2, No. 3, March 2013,71-75.

32



Y g ey A3Se 5 il By pudill 1Y Juadl

B (olehall adlee =3 LiSUI- -V lasI-aaly olall O o) glud) Joadl (3l Olas) oy
U Ay a oliall el 2l e Juy b e o e dU3 U5 Olgeolaldll fans Lol
]

dadsdl B39 JHIW) 35w 10.1
(S g

dorl or e ()b sy OF (g saladl) Jets 53Y1 IS70T e sl g5l 3556 35
(B g o) s doler of Bl g 705 (b oy g Bl lady 3cLiST 0515

> audal o s 2 Y sl LS,

(eI eDoally Bolailly clalall 1] sgmshl smalply Slalond) ol 4] Il sl ey I
B B35 (st sV UL 525 O (8K o9 sy ol Lo n Bl Dligiane 305 s
98 bl Lo et ) 05 Of(Heskett, 1990)  caim W) dsT domg 8y oom ) 5leald sl
Sleall 2 %070 0 Forums 6wy LS Maal) o3 o o 3,03 il 0L wnjes
LS Lazd) Alalally (3lS1 5 aaadly b 13 aalodl s ¥ oMt oy 52T 8578 o Ol

0 U1 3 peamly B S o 813 ey Ol Sk anbl ) i sSasll 0 %095 O

dadsd) 8dgr — &

gkaily Leslgl OVl Jo wlasll 15 o of 513Y1 5 o sl oS slazaly 3351 psgie 2z

10T dmsd (langgde ODamly uls ] alazaV) s (oo &t

Bl Aeddh L b gl b Ol e Bokos Bt & 2ead) 835" (1984 Gronroos i,
T s 3

Slaall Sladg Gy Gall oo aaad) 330> " 1 (Berry & Zeithaml,Parasuraman,1985) Cax—
68

P L”;m')\ ¢35 (,.@_ﬂ);b FPNESH

39—38up Lajfb B c>-ja "Quwb @M\'Q&A& &65
86eskett, J.L. Jones, T. O and Loveman « Putting the service profit chain into work »Harvard Business review.p.p. review.
March, April 1990, pp164-174.

Gronroos, C., A Service Quality Model and Its Marketing Implications, European journal of Marketing, (1984), Vol.18,
N°.4, PP.36-44.

33



Y Gl ) juriay A3Dle 5 ClEMall (3 pudill <Y Jasadll

e géj\ C)\.n..,a\jl\_g lad aa" L:SL (1993) (ANS'))gbm.U u{if‘y‘ b b o 8.3};,-\ obe

"o Slrlaml sbgll e 5,306 5V sl fad &) dead o o

339 OF Jaad) (6 G Batdl B39 £ a8 OISl Lyl 3l Sl adll sy sl Aa)y —
sVl ity & Bl Bpom 3l 3 Lgie (58 Y Bhy gin 2Vl aidl ool OF disneg 5 o

© ol pLa) IS o omnll sy Ly i e Ladl plazsl a0 ot 1

(Lovelock et al « = Sybss) cOpl wins Wy Lo psgis Lol ol (S Baddl 859 pygda
poeis m 9gb (bl jaiey degslll jaie b Gnesedll (p seed) Ayl me gl e 155, 2008)
LR SRV P WP 1Y WO PRV U SR ES U S PNV A YV VT FRE R Pee

N 5otk b iy ldys il ddn Oyl slio)) Lgin sl

3t 3 b 3 83 i) 055 OF g oslaly SBL G obodly AN ) el s

o Ol Bt (3 ge 93 535l 0L ian G3 e el cade 2Bl ang 0l plazaYly Ll
Je 3 sV s & jLaaVly sl ieed 23U 25LaBVl Ola sl B sl 3l S Juf
J# 3 Llogdl jUasl obaadl iy #sY) (3 dadesd) slezsly plasiznl S Gkl Sl
lsbalay Ofy Y lodd! oo OB 1 Ly 2dd) UL Lgw Oslalazy 05iblly 5L OB olead
S 522 oAy (el qo Jolstl S I3t ) e 31y (St Iy U e U ISty
T ohsbdl Lo slaze¥) (S Ll il ladsl) 5544

S olal e Mt e ot My gl i Pl plexat) 83015 ol ol —

A ek oV 2 6ale Lagglay o)l e W) il I3 e galanal 3,0),

8 _ parasuraman, A., Zeithaml, Valarie A., and Berry, Leonard L., A Conceptual Model of Service Quality and its
Implications for Future Research, Journal of Marketing, VVol.49, (1985), P.42.

135 (1998 iy at dumgd 1o "alaladl 5394 5)15) ot olomzll 339 8810 ¢ Jadad" (sl de a2

0 ovelock et al. (2008). Marketing des services, 6me édition, Pearson Education, Paris. p. 609.
Gronroos, C. A service quality model and its marketing Implications .European Journal of Marketing, 18(4),1984, 36-44.

e —palaB¥l dal) 2k A ) Al sl a1 (3 Ol e S Gaged sl ks S b Sl ¢ Bem M<>71
.96 -95_,52015 014/02

34



Y Gl ) juriay A3Dle 5 ClEMall (3 pudill <Y Jasadll

Loty S g s ) G dles deid S el dpdoy U W A8 3l -
A e s ey 3 Bk peedly Bend) SLLY o Lzl oy oBlallasy (S

o Akl Gl LBl el 2801 oty Oall L8] Lo 0 apl) Sl me ) ddlaeg O g ) pLBI—
A el asldl SlSS e sl e A5l ekl e el Ll L dlay dage o Aandd

Bl SLad) a el I3 e G5 o ol e Joladly U gyl penal e ASTHI—
S esS plazaV tlgze g Uy Al G V) Olaia) B)lall S 185 B A el
Bl ad) e pU) Ay Sladd) i SUas g
t BNy G gl Gdes Olgae 111
iy @Bl o) e S Grged) pagih Jadl) edadl sl Slgal) o el s J15 Y
SN 33 gl el ol oLl a5 Zendy Sl i dlas OF U] (GroONOroos,1996)
3 By gt iVl Glas Flseaciyll Fleeseslockaly sV e Sy conded $lps oo

72. SLAN AEL

leslall (iNpUt)  Jbes] dm e D clsmiclignog 58 sde DBNAIL Gl kol 4l 5 LS
U oy il e ol Jeals cobeshall (OUEPULYZ 2] 2o SO of 1. laall o 3ylably
ode ool 51l Jgloie U1 JSCad) B (Ol 5oy gl Loyl 48 o Jpuadl) Ol a8
732&)\4}*@\

"2Gronoroos,C” Relationship Marketing Stratégies and Tactical Implications”, Management Decisions ,1996;34(3) p5-14

"Hirsch.G, Van-Chan Ngugen, B. Ponsan “Partenariats d’entreprise et mondialisation », édition KARTHALAAUF Paris,
France,1999 p307.

35



Y Gl ) juriay A3Dle 5 ClEMall (3 pudill <Y Jasadll

SNy G guntd! 358 o sty I o1 ) JSa

INPUT oS M e

INIPLIT

Vel 2

Engagement Confiance

iy e Oadl”
sl Colaay*

ala)) aail* JLaV &las
Oytadly T, /':> Cﬂ\/

Communication

Il

L)

N Uyl

Satisfaction

SRl olsad *

Ol 5)};.-*

PRI

JSLaad) 239 Jolo™

B )zl

Source : Hirsch. G, Van —Chan Ngugen, B. Ponsan; Partenariats d’entreprise et
mondialisation, édition KARTHALA-AUF paris France,1999 p307.

36



Y Gl ) juriay A3Dle 5 ClEMall (3 pudill <Y Jasadll

2) Jale 3gmg L3 3Ll ggddl 253 G Ll ) el Lol o ) S s
Elinlly adlall 42 Adaall oda CISTOB (Wsjy A3l L Bl Lo (ol ol
20 g (gl ks Lol e s adladd) o g 3 ) p ol oy SV O aSRell alally
e 839 33 e 2l & pale 3led] G @) bl al o T DBl gl 5 (3 e
o3 1l Bhee o U Lo OF ) LaY1 jud LS Opll o) Byl Sk sl (3 oalew JULg

el e ) STl gl gl ol JSTad) Vsl Jans B39

74 .CRM 0g1 8% 33k SBMAL gy asad 5. 12.1
gl ¢ andl Laguand S blias Ogll UBMe 3]y BNl 3yguncd] Cosgdll o JS7 iy

J}-S{\ ’}"}’("@"‘J{M‘:‘ﬂ" cS.k:k) B

ALy Jedl JLas¥l b e Bl 3 ) &) 31 Gl UM gy ged) Bl amal 0 O
o O S e o139 oy il jlem BB IV e VL Ve JLasVl s 066 g ¢S

sdag A Sy JLai¥) oy Golad 0T 350y (09 Y Vb Vlatly Ll Slis 055 525 (L)
1,45y 6lEyy Sl B meg Ogll dmbiae (3 aslezal o oz s Ol Be 3)15) pseds Jras &IV

:CRM 04t ©ls 3yls i

dleas Of e i) 0oV 3 oS0l iU e 3851 1Ol OB Bn) iy e
Relationship «UMsl 5559 Customer Relationship Management s B 1)
Al o cdlaall o oV psgin OF ) gen 5LaT 485 Osle Olmllaas L& Marketing
Wby oy ooy LIS Rnulgg A5 Sl o] Oglay 09T Ly A8bsS Gyseill Adal) o) dgery
Ogy JSS aialy Aladl) Slaghall war oas hos” &l e 5L an 2831 s Kotler <3,
S Ve Bl gad sl e adST1day 5 e JlaV) olad IS by el 1085 > S

" e gol)

34-33 o (655 G oy V) a2 (3 2l Sl Ve Loy LSV sl (3 LTy DL Bl L)k 1Bl cply gy 3302

37

dI



Y Gl ) juriay A3Dle 5 ClEMall (3 pudill <Y Jasadll

SN gl psgidb Gdas "l e 5L e M) S5 :ROgEr & Peppers -
s sl was Loy gl aldy Lo Jo SOV IV e 38 Bhay Oy IS R LS| s

LAS Bme o Jom JUE pls al e ((CRM ) 09l xe 31 3515) Kanginham &, -
B 31 W VL) Sy Sladdkly Szl s e vgrmis (ralSlin o U we olad)
"S5 e I r kel s el darg el SBalas et oS Ol ms

Custumer Relationship ) M oLl jlazs) 2 "CRM 83 Gy 4 -
A Saall OlassTy Odor pllas 1o dakig s 33 Igj 1y Lk 25eds 29 (Management
bles g sl eVl deb algh alae o o8l 1 gdy Bloglan LU M 0 o8 LlinmY,g
230 el mn B (st kg o 2 M) eDleal) r 8 SUMe by (WBlmlfinly ol
T

S g Joladl 3 Ll By pag adsd STy aSDy St Al oy sl p3eie 52 :CRM -
el Alasly agilial U e (Baeld Sislate malyy 33950 Jae By (nedy g SO

oF ke & sl ane Lol IV nad Ul Oppll S5l el g 2" 05l BYs 310
By 5 ol ghin Ol ar Ao g9 8Os Y Byly Bkl Bendaidl Lol e gt

75 .
”.O}g)‘ Jf@ W} Lol BYe

76 £ . . L
L Al Solie OW e 05Ky Osll CBe B)13] psgia OF Cnm

b ol of audall M) G a5 Sl Ml s & B 3 s Laky tObkeall @
A

5)13) Al s dis (3 b o) ol S O shaws (5l Lolall s Caly Lyl (g pid) Juladl @
gl Se

e 2l ol AU (Ol BYe 3l] dei Jeed g 1Y I b8 dailrd g SN @

s SBMe 3l5) Al i) e 52 SleoV) ol amli U1 e ly BV BLE (3 sVl s

109 [o0683 g gompe "Ny o Uiy Baadshl Sl gl 3 Ol o 890 31 1y Ul i
3550053 G gompe NI A2 3 2l Bl Vs Lol LS oV sl (3 Ll AL sl Syl o8l (s g 390

38



Y Gl ) juriay A3Dle 5 ClEMall (3 pudill <Y Jasadll

hodll Gy il J2E 0l SBSe 3y15) oF Je (Zablah et al,2004) . IS el LS
S Jo Sy el o Ui e 25y il a5 agpmel LS colBBally gy gmd) 2l
Shoall me DB sy e e Lo Sy (sl DB g
D5l o O 315 pogih vy (3 1yos 6 (Zablah et al, 2004y of el e by
S8 JlesY) labatny Slanshl OF Jlzely iy Bts o sVoll OF e Laiidy sVsll psgin o
dny 30 ale VSl Vsl 534 & ey U Vs Lo 334 1) Ul da e L6V 3yl
Lo

YN e < T Skallly, Ty Oyl e 3y
& obls Opll S §is] ae 1l B 35 ((CRM )Ll SBYe §y1s) deal — &
S clyy Bl liml vy S 8l asllall Sllaally Slaglalls ciloll 595 o 28300 3le
oY Wl dadl a3 p Ogll Bl Aleldl SLY) OB ElId ey Uy Adadll oy alaky
Slles 6bY) Twldl 22l 59y Oleval B2kl fooliy Slujle aldssza s 3Ll oldle
( place of capturing) el 5 Lede Jgad! O (3 Bl (L HraVly Leary 22l ¢l
db A Bl Aldl lheall ada 3985 e Blis-Yls Leidyy L dinally Lelrinly Leadsy
77.\»)3,: 5 Relal) BBl ST oL af BT LS Ol 58T Va9 slie Slaes
Bt o1 o dgmgy e oMot gl iy S0 Slaslas as ool a0l OF
JW A psbas wal uol g Qs §mnsll e kot 3l (ailadl Al aads sy Lgomdliny
BV ada (3 gl Oy Logas Al S &) Ll 2y e aloads o B gal) 2l (S
G il st djlan Beay ylndlly leshall U] Jowoll (3 8568 UG el ol 353

Sllaall sda I e sl OB aiey U= 335kl OYLaYly loglal) Lol oSS Lo slaze VL aziy

28 227 oio3 g e " 5V s AL gy B 53g T e plall gl i s

39



Y Gl ) juriay A3Dle 5 ClEMall (3 pudill <Y Jasadll

o B s IV s B0 (3 g JA5 Ll sl s e o e SE

.782\A.:EJ\ by (3 ade slazeNly 043l

Ol g B s o ol s il 1( 02 o3y JSCad)

Lo )l ke 255 5 Lol alams Yol eV oo xb I
P pde 55 )mdﬁ) 5 o 23S

( ]

il B39 e ) \:’”%/ S g Bl

Gee o A ALV Rl (3 gl s e Ol e BN s 26 B e a1 pdaad)
A0 5 o83

10g ) ae BN pondg CBNAL Gigudl o B — O
plas (3 BT Koy Jomioly Bjlolly plaidl 20U e Ol e BV e 31l S Gy gedl g
B OB pe sl S (3 350e 8 oS3l Wil cpleld) S Loty o LT Sleadd
Slaal 3id ey Jo Wil Zhee ST amsiinl 2 Ol mo BN joes OF G & Byt
Jeed e i BT LS (olasV) bled) oV ST 3 3l asld wldy 3ol Shy dugakey 5302
S5 sl iy Sl el o BT 00 St els OF (S ML il il 3 05
29 VAl pmal ey 22 Aol e Sas V) pagdll ST e Bl oY) Cn o il

Ty

Jeosdl o S s r fad @l jpadl) pdi UL sed) OF Kai Wehmeyer .
G N il pseie s POV L eSSy il W) s O Loy ) i) )
oo oem &) Adsed) CUL aelgs s oo ated 3l Al (635 ans Ladl> Be <Ly Oglly LlaY)

.SOQﬁps o B s Olal 3id s ool

S e el g b R dslatVl Bl 3 ) s e Opl) o B et B EE) e sl
.38upg2015‘5)_,<..«4

39 055 G o A BsLaBV gl & el el o Ol mn B o ST B s wwlﬂg

80 Kai Wehmeyer : Aligning IT and marketing — The impact of database marketing and CRM , Database

40



Y Gl ) juriay A3Dle 5 ClEMall (3 pudill <Y Jasadll

A5 asg ol 25 8 Ol e B s OF e ans ag Jerry Fjermestad sus3 L Vs
o B s 159580) OF S Ly sl @ Reeys B g WLy SBDAL gl (3 JLaY)

Pl i) S d 2 pen 5 U 0

LSl Jomall (@ wesdl o B B3] e o1 — &
Sk el Ll (i) o 3 ol ) 12 2K Sleadt J1 (3 Osill SBDe 315 0]
L@J.S\ Gl LO};J'.S\ dagd laiinl came Ab SBMe WelBlg Ogyill Ll < 5);5\.3}@_2- Al éj\j Leaall

rJu Jg.iJ\ aeig Lo I3 (Jobl 3ul 4 Blis=Yy idd £¥s)l

UL Blei 10 :(03) o3y Sl

-

B L8| Ol ded jleinwl ——> Lo 1 b

A 4

Op

A 4

A

Ayl B gty Bli ) Aadasl) ¢yl

el g gls e Lo Aael W Sleddh) 35" ool ol 3502 3T (sl Olacka L3t aaad!
468 u;¢2009 cOL«Pc@)’}ﬂ\j

Babadly 8 ) oda 3dmdy Ol e B 515Y Y bl UL Bl Y1 Of e

P I o el

Marketing & Customer Strategy Management Vol. 12, 3, 243-256 _ Henry Stewart Publications 1741-2439

(2005) , P: 244,
8 Shannon Sue Scullin, Jerry Fjermestad, Nicholas C. Romano Jr : E-relationship marketing changes in traditional marketing
as an outcome of electronic customer relationship management , Journal of Enterprise Information Management, Volume 17,

Number 6, Emerald, 2004, P : 410.

A10-109 5 2013 i cinared smalor el Al S I 3 Ogl) e 3)15)" 3pomn 355 82

41



Y Gl ) juriay A3Dle 5 ClEMall (3 pudill <Y Jasadll

Ol S o S WD o ) Gl s e aSC) o) fows 8l odis (3 1Ol oy -
4 sdls

YAl sk e 1By LY aMaiV) Al U oda uaty @B deld)

Agalal st U e solie ) dl M ol (3 alad) Jold 10g ) Aed jleiul -

skl s L) (1 ooy s 2l aasdl s NI ST Y sy 1L M el
Lelodssy dalazedl (39 Opl) sl WLy coVal) e iy 05 Lo )1 Of o 1699l Gudows
e e S ABL) oL i Bt Gz al L odn 3ly lygb Sued Oyl Byl
NP ER U SNESINY

3 pdszd LS cOgll SUMe 8y15Y Fmgliin] BapmS Soill Lgms Jolas OF g poliall odia 0]
Gl Gid 3 paled G VI eal Jady 09Il Blins VI @ g Lo el (3 Bl 0l oL

th b A cbad) Jl 3 Osll s 515y Ll

3aby SUMe slug Opll Badst o2 Clill pldl aomgdl) 050 Of (8 o 2l el gl o
Bl pldly Osil) Bads Lo Brate Slgall 573 Sl oy ol i 055 OF (6T ann
el W A we g & Ll Ny ¢ ey ol 332 U] 5250 U Y1 cailadsd sy
el ) e ool O3 055wl il iyl e sl Sl 0B ey

é omy Lol 38 s asly) Slead) Liadl g ey Sl IS0 1 Aredl Bjny el @
op & BN dnglad Aol anf, ey ST LT Y] Ly OleYl sds alis e w2l Jeg oYl
B gy bl AU Aaladl) ulallS sl Sim Loy BV e L) OF o cal) o g2all] 3
oo andis b Bl 338 azany ) 2Ll R Al bt 2l U il 2t
Sl o bl el W a1 Alai L ) Y1 80 0680 Bkpd) (2 )
o8 Bl e aieg

oF bl ety Ol SBMe 5,y a0 0l o Com 1Obghaal) BusB cly @

42



Y Gl ) juriay A3Dle 5 ClEMall (3 pudill <Y Jasadll

o ool e O e bl 2y 1l SN gl anets oo Of (S oleslall sda I3
el 2y grad Bme LU L) el

Al Ll (g Ol DB 35 Biliy ) gl Gl O] roplelall Cgpiy Jeab @
a2V 2)le 2487 L) OF S cimgliin ¥l ods o) Gagl) Jilally s d) a8 n somy dalazel]
& S ol alasly Ogpll e balad) Coglaly dip b el 3 ST ddadll s (sl llg
PR RN U VN BV PO N

A o o) 24" S Cniball Laby s -

(il A4 3 Ogll e §yls) A jLae VI m dsh e S s
(Sl I s 2 WUy adle B, pleadd bl 6ol Jgund feas Sl mig
Jos (B sloyly FU eed ol o SR Y1 el s e el pllas 014

.V.@.?Yj

43



Y Gl ) juriay A3Dle 5 ClEMall (3 pudill <Y Jasadll

W9y Jeeadl) Lol (g 2t byt I

Al ol asdl i s cidanlly bl 2 e 28N 3l 3 dles foondl Loy jiny
o Pl S Gl Ld Laall 285 (3 05 1)l Al 1 JleeW1 d e (3 oledaned]
oot U a Ba el LS calad) old o) iBgn (3 030 1) BLoYL el 15 (39 daladl)
Slelall 555 U o5 L (agiVy ClasSTy Slaall e Blad) ) olabadl s 0 BaE - S|
25 S Sl A Sl oYy ) Jgo gl M3y aiid (1) red GueS Joodl) b)) s e
3 sl U3y el oV CleasT ) sole ladad) Gud LS Lo Jolad) o9 daladl oo Lo I
R Ul o S L) Jso gl ) Rt s Bhaal 213 02 e lly L) o S d
oo 3y dale §ypa Lial ndy 1l 3pe LS ) BLoYL duand) 12 )1 5id s (S
Lapias e foally Slaal) ma eV BLsb BMe e Bl JY

el 5ty adyas O e L3y Vol Aale Ol U] BLEYL (Lo ) Bale reoss g S
sl o UM el 1] 5l v WS¢ ool 6¥y OLasST (3 U 355 595 8 Sl

cedziad) 45 J-:«:J\ Loyg Bl 5 )

Lot dale 111
el s 111
ol By Uy (gl laal 2l aaally 2Bl AWl e T Boge Wl ol Loy ey
o 037 Ol bl ] o Ay AsllL ¢ M pad) Jlesl fle (3 2l ALl oSl Lo,

.83\.;@3\ Sl (3 el sem Dol Vg Ol 3 ol padl

o UL st Blae o Lede Jgadl on gl mL LoVl o Gl Lo Tl onll Loy 2
Ciinayy ((Siuidly SWop Jelall Gl dmes UL oy Lad e gy (gl 5 sgddy ALY

S L s transaction-specific satisfaction ssas iiis o Lo ey ) PRI

8 pont,M.& Mcquilken, L. An Empirical investigation of customer satisfaction and loyalty across two divergent bank
segments. Journal of Financial Services Marketing, 9(4),2005, p345

44



Y Gl ) juriay A3Dle 5 ClEMall (3 pudill <Y Jasadll

Jyadl & gie 8 5342 Sleglas iS20 5302 dido e Lo ) 212 &>~ cumulative satisfaction
3L 3580 65 Lalol s — cliiall r segast e ey sl — ST Lo el Loty cade
P sy ol
et Sy S 5y ped &Lul Y gLl usT (Customer-orientation) sl assdl el
Loy 325 e Okomy Joadlly rgomstl ol Ol ol 21581 e o5k 56 (sDlal) Lo, i)
(ol Sl o BLEYL ()98l xll g VI sl b Osgomgill Soill LT ol Lol eDes
e ] ey Jeanlls Cpgmsll el 5T 8 Slead gl e gl # als il el il
B o e Sl Ly e b S8l el bl 505y (oMl e el L,
Wledl) 05T Loind 2l 022y eSlasl) o &l e Grasman 1998 s Oliver 1999 [s'C2 e
bendl o o ally BN sl (3 Jlen VI Sl sl Jo o W e lidl Ogaplon @l (b Wgins
. (Ndubisi2006)

8 Liang,C.j., Chen H.J.&Wang, W.H. . Does online relationship marketing enhance customer retention and cross-buying?

The Service Industries Journal, 28(6),2008, p774.
®Leverin, A.& Liljander, V. Does Relationship Marketing Improve Customer Relationship Satisfaction and

Loyalty?International Journal of Bank Marketing,24(4),2006, pp 232-234.

45



Y Gl ) juriay A3Dle 5 ClEMall (3 pudill <Y Jasadll

gl Loy gl @21 (D) o8y Jgir

les Lwla¥) Olslisy) les définitions Ciy\xd! o) a1 les ol
principales les auteurs approaches
critiques
Jpat) an 3Ll Lle 3305 52 Lo | Oliver 1981
3ol Ll Loyl ol DV )y i e
s 0sl) G § LY 3354 Ll Syl o5 4a Lo | Withey 1988 Ayl &g\l
3l lallar J O 0¥ dns ol ¢ aie 3 35l 5 Lo | Fournell 1092 | L’approche
. transaction
@Jg:’u Q\9‘J‘i‘j\ B (i\)’\_@_:,w'})\) JWY\ ne”e
Ay |l bl o) s de aU Sall i 5 Anderon et
L ides 13 sl i s e Sullivon 1993
Al A Jpall sgm il 0330 Lo, | WesStbrook
sde ) Bl Lo ) Sele s eV s 1980
393, Jg)b;:j\ ol = ) J ;}JL{
dry ol el Jleriuly & s Ls
S 3055 U sl e ’ 4 ﬂy
LSy " . s
gl S 1y il e ST A el
. i s AL LoV Byl sm 3,50 2l Lo | Qualls et Rosa L’approche
LYl 393, (3 OsSo O .
e . dls bl ollead aaLd) 22l 1995 cumulative
sl 3 0sSS ol S J
. \ ... 5MY\
el e -
o A sl sy ible e oa Lo | Babin et
AL el o Griffin 1998
55 Sl Cayladl s | S U e S ol o 58 L)) Anderlslon
. - Forne et | . oaauit s s
% 1Sl 1 G - | Al Ll oY) P ag L) oy PSPPI
G ST R e S | Lehmann 1994 | 7T
Laly, Je g O NP LR SRESg] L’approche
W Al e s | T e 346 bl U s L)1 | Geyskens, relationnell
" ) . . . | Steekamp et €
P S bl § f Ve alse i
e 7 B0 - Kinner 1999

AL Shlld orly oSgb Rnnns Bils Aulys " gl ey e gl S galn U " e ezl

142-141 P c;t.;,\cg')w M&cM\ (jls« o\)):fb :\>-LJ¢T”

46




Y Gl ) juriay A3Dle 5 ClEMall (3 pudill <Y Jasadll

AL 2 Lo gt 10Sagc 83902 320 05T il Ma e 22U Sl 0L o S5 ) wLo)

86 .
JNTRES i ol olL fb CaBgs

AW K e Ly

Oliver Lo z35¢:( 4 )ady JSH

) 2dlbls (Intentions

A

A 4

iy ~\exprérience, 2306l
L'p)‘/\«b)‘ pds / u”jl

Satisfaction/Insatisfaction

A

ol (Attentes)

A

La source: Lendrevie, J & Lindon, D, (2003). Mercator éditions Dalloz, 7€ édition, p 912.

st oz s Meall Loy e s ool 01 e wliiledl) 3 wlelad) 515703
J3f dib Slimad)) (3 Ll (539021 500l e 53lize™Dy cndlsshl 3By oY) AL gl o Lde
SU alsY) slizeY sy csSleall Loy ligtme 33U5 amgil] W el ) 18 (20 ladadl) plozal
T 5tV ity oSl BtV Sk 45 o) Lo i e
ST Lo sa o Slabatl) s (s ly SUMNA B9 it ol Lol O Lia dem L)) A4
Sy ] el O (S Lo Rl Caplad) I3t g ceDlanl) me a1 alysh 83 o ey (sl
el adh o133y @33 Cp G A Jonall Jolh) (i e B 18l DA Gy pygis i L)
ey o)l o)l wST deddly dead of

71up cégl.w C"f‘ c”J.:.«x.“ ;Y} EQL”J' 53 LAJJJJ FE ]| &}M\ﬂ SR JA}J\ ”L@l)—‘ JL:S 86
8pont, M.& Mcquilken, L., OP.CIT, p347.

47



Y Gl ) juriay A3Dle 5 ClEMall (3 pudill <Y Jasadll

aSTie pasetl) Lo Sl eas SO LaSTi Lo 0556 of g el Lo g of el o
Loy i (S S ) Ll elin asi dadaid) b o)t OF .t B

5 Lol aggde a5 B Cunle A Ol adl gal o aauly sl o5 A3

Cardozo Lo psgis Jsm lallly o) Cilosd GO e AST) Zdged Sy b
AST)oY) Glged) ind WS pieg pSgndd s ) e5Y1 e lpal) Of o . 1965)
«Hunt 1977« Day 1977 <« Anderson.1973« (Olshaviky.t j —Miller .L>J a3,
.Oliver 1977 et 1980

Coadd Eo Lo ) ol Bhas s Olygealy etlin mog Jorl oo i 23U Se ] BLSYL Vs
LSl 130 3 alh st Jf Loy (Oliver 1980 I JoW) z3gedl psgie sy Jlasl sue

(Churchillet Superenent 1982,Westbrook .1980 Lo U &seS cnSlgaad) Cadlgs o pus!

sy oele BN ddae 0 dazay Lol ol By @i o « ST GS}AJ» EEREYICIN W +
o @) dble ey gzl aSlan Boys e slexe VU JUH dagdey Lt 15T s colad sl
pdiy (s BSTR dblally el L3l e ) i U1 Sl sdane rnaSTLS N sk 3y
(Oliver ,1996 et 1998,0liver,Rust et gt Dl C)lf sus dhnasg S Lo )
55 & 8lly Cablgall e 2bll olpadl g3 Slahll cins oS awy Varky 1997 ,
.Westbrook 1987,woodruff et jenkins 1983, Oliver 1993 et 1994 > s

RSy ) Sl e adl (3 dltane gag gl e bl danilsy Lgzalys £ Lo JI( C3lse ) il e
(oliver, 1996 et +Vslly el 1SS 45 sl Biladdl Cilht Cmedd Bl i lal) 2012

1998 : oliver ,Rust et Varky 1997.Anderson et al,1997.Taylor et
Hunter ,2003.%°

8)_atifa Ayoubi, « L'influence de la fidélité & la marque et de la fidélité au programme relationnel sur l'attitude des clients
(cas des banques), Thése de doctorat, Sciences de Gestion, 1’Université Nice Sophia-Antipolis, 2016, p.61

% Taylor, S.A., et Hunter, G.. An exploratory investigation into the antecedents of satisfaction, brand attitude, and loyalty
within the (B2B) e CRM industry. Journal of Consumer Satisfaction Dissatisfaction and Complaining Behavior, 16, (2003)
19-35.

48



Y Gl ) juriay A3Dle 5 ClEMall (3 pudill <Y Jasadll

41 e Lo o ) Taylor et al,2005 ;haumam et 2005 Loy o dgr oo 4
O aSe Lo O eodaall ¥y Ul Jsosl 37 8 bos (Kay I ¥ 6l U3 mag eVl oot
.9O(Morgan et Hunt,1994) o) Je Ul sladl e O 5 O al3IYg 232 53m,

ol b 2,111

1 . e
19 &j@b\ﬂb&ﬁ%ﬂ&b.@\ﬁﬁ

Ao Uliog Lailaz 2eadl olsl By llenmt olay 0l SIS of Gy e 1 0ladgdl e
Lpdin G b o Lls Jsad) s

Q) BLoYG ] e Jsad) i Ol a5 ) sV (g (3 Jany 1 adll s15Y) e
aasll il 2slad)

S5l W e pmiall Sl eloY1 (gl 5 Al ilas O] cdiilbal) pus of ddlaed)
U eb U el s o Baddl olol 1L 23 WL Ledws (K6 2l s Wl U
il gy WU ol (39 Lede J s

b st U ng Bl e ST adl) 15 (ol i mge 1A

b O pt Wl g Wl e BT el 25V (Il A -
Lo pds s Wz Bkl aalall Wl Lo Jy jseidl W 2ol 2l al- o)

% Morgan, R.M., et Hunt, S.D.. The commitment-trust theory of relationship marketing. Journal of Marketing, 58, 3, (1994)
20-38.
*"Monique Zollinger et Eric Lamarque ** Marketing et stratégie de la banque”’, 3éme édition, Paris, 1999, P74.

49



Y Gl ) juriay A3Dle 5 ClEMall (3 pudill <Y Jasadll

Lo JI Olsdoes :(5)@5) S

ilad i)

Ll

A 4

N

Source : Monique Zollinger et Eric Lamarque ** Marketing et stratégie de la banque’’, 3éme
edition, Paris, 1999, P74.

Sl g el d adsl) 2,0l Y1 &,lie 0 5)le a2 0ol Loy Mt OF Jodl S e U 5Lzl
@ alag OF sla e s 0B 0l Sldy ablis (3 Radsl) adl) e5) Jid O el s oll e 2ad)
Gig s OB Ol Olds Gilas Leddll Badl CSSTI3] s Slly Baddl ods e Lo pudaze Al

Il U dhat ¢ oy ad) s S LY

o iesat e dezd Slally laad) ol Opll Loy 3 i) 32 b 0 Lo ) aitas 3111
S ST Wlsey Wi o BT s Jranl) b5 gy 0 ot gy s e OF gt alad
? 13 aflad sda Wi SK
U r ronll Bt i) Sl Sty dmps 1ol gy Ogpl Ly ilany 1 S0 Lo S
Lol ¢ gogn etz gl Samgl) 51 a Lol 325 (65T A e Gl aSTy3)
axdg Lo e 3,800 Uiples damy 5 i ool Uy dilles U2 Lin Lol lay Y 1 gedl Lo Jie
el wlllaze Oy going Calit ggd G o lazyg
OV Ll Gl U Logely 055 0F S0 byl s 39 i) o OVaatony ODlos Wl 0

O R v e P GUSRER N RCH PR FURNUP P ERS TR VRN PO HEZE ARE R PRI SRR O B

P ol ol e st " AL Gl p) gl — Sl e B 815" e 2SI il Bl s 45V aaal) (2008 o0 36.

®ELAMRI. Mohssine "fidélisation et satisfaction du client au ceeur des problémes marketing "édition Librapport paris,2006,
page 23.

50



Y Gl ) juriay A3Dle 5 ClEMall (3 pudill <Y Jasadll

bl el Jadl (e g OF (S bia pn ol Sldgs o Wblys SV 05ST OF oo wgbl 387
o ol Sl @i o e aal] 2ol Sladgdl Wi T n (isedl J12 (3 Ggndl i

.C)La:%jﬂ\ sl

g o B S 10l Cpline ol I e i O Joadll L) S cgpshadt Lo Jiode

o (Bl (Bl ke b w3 558 fanll Loy pshanecs ol g on bl 6oV (St

S5y aaadl e IO S3smll Laal) Sls) sin OF S8 LS 5,1 B o Sl gl 6lsT jlaigcig
94.&“}\) Badd| pdie ("B 1O ey L

Ll Loy st ol Bebans Leald sUST alolh) ) et Ol 3 ds Y1 2l e 2 1

ey e las 2l ale g ligy oadd) Sldyy wlorlst 18 (s gy SLaY o) L) )
oo 3 s sy oSl Sz of 41 (1990) KANO T358 g o ool olllaze

toms el B ) Lt K6 Sl Ly s gl s

o) e ) ) B Yy et (3 Loy Sl oodl) s @) ay sl Sllazadl
Lol 055 o b L o 4 13) F Joas)l Loy (St 0 iy o Laisid ((Bagompn 0555 OF 4y (Ll
oY) T el 5oy of Ogllall gl (3 2K anad) 55 adaS

oy ST LSS (Ll By o Ul iy ol Loy 05 ol od Wiy sla¥) ol llsp o
S e S5k g ay oal) O ST Lial s -SWlly Lol (gt 3 LAST2LE Wiy
& Bl Lo oS slazely Sl 5 808 g5y el 093 Sladidh 1T (3 20 ly Lz
NOIR

0dn Aa g (L5 ) e ST e s T e Sl sda 0 A3t Slllazed)
olllatl) ods syl OT V) eV s o tmbgre 8 BT LS Landl |8 o g s 8 L olllasl)
35555 Lol pie o Al (6 & s 5 UL Wl ¢ Lo o 58T 2> Laal) Jany Bims By

e Dlel] C)LML.L\ gt L} a5y Llda (‘..A.ZS ji 4)\.5?‘_:531\ oleld J:'—\J g,a.xg.}'

%3ean —michel momin,"la certification qualité dans les services". AFNOR, Paris, France, 2006, page 11.

51



Y Gl ) juriay A3Dle 5 ClEMall (3 pudill <Y Jasadll

Lol old o ploza¥) daladl Jo qxgt e¥llg 23U a8),2dl ol Al abls)) sy oDl Lo, )

P i) ol 25 SIS L ¢ I o 35 L psnas 3l

Hadl e b bds g pisnnd AdSM Slut

o3y ey Aaladll me LY Aol UM (593 Dasll 3o b o Lewld Sy 1dBgmd! el

cSoall mn mill Sl

ool ol Sl o jammd 2 feadd) o 5l JLail 093 Janl L) o] &N bl

BB Lo Sligims ol OF S8y cealll il on 3580 o (39 e o DU e (S

3 B Sloes gl a1 3gmg) A Lol 00 e Buay 055 Of gt wlaladt OF VI el (3 5305

O g Sladl Mo 2o 1) BLoYLs. Ll O] et iy Badatll 0655 OF 3 e (ol

ASTles 0SS gy il ] 2l Slad Ll s Jglimgelial Bl o 1) Gabedd) o3

Loy il Gpdl @ il (6o W gl oy ey O S8 0K Bsdl ol (3 o] 5

N WY

sSarll wo il BLadl ke g I3 e B 1 sSheal) BBl sManlly Bl 1 Jdnede
Lo

Jla) of Gl cglainnd (U1 sad) Sl sumy iy bladl o Of o 130 sVes e
k) aall ae il JloeYI 3

ot OF  slims waylats sManll Ly s Logs b5 dad sShenl) s 3315 0] 1 sMaal) s yglaiae
Lol jens Sla WUy Blads Bois ol 5 OF csllzal G all

el $9ls sae sbgll Jams o) i) 83le] JanaS (621 eplin Hlis a L) gl ) 25Ls)

.%\

o o5 Wy "Olals ¥y I Bpmgmnll Syl W By — el By S r L 5 A Bkl B3 e sy b
123 0 2013 sslds

52



Y Gl ) juriay A3Dle 5 ClEMall (3 pudill <Y Jasadll

B Lo pde o Lol Jraddl jsnd o Bl 5 ¥ 8 23l Ll @) O] e ) g

o5 oElellaly Sladdl Sldy o demasd 1,8 SLald) Wl Sl ol jlae¥l opm db Y

96

b dedall olend

U S I3 e eSaall Loz g gld lasY1 il o Sy

Jeadll Loy kB 1(6) o3y S

Mesurer la qualité réelle
Enquétes " clients mystére "
Lzt s3edl W3
" LS‘&L\ M\ L !

Comprendre pourquoi nos clients
partent

Etude " clients perdus "

" oosidll Slesll ez "

Orientation client

Jeerdls a5l

Connaitre les perceptions des
clients" Mesure de la satisfaction
client"

;M\ C)L{bb\ :\.Bjsu

" 9.4 S\ L;p) JL:; "

Récupérer les clients mécontents
systéeme de gestion de la
réclamation clients "

el ) pe sDlasll Balaza)

" ¢ Slasl! ng&-:‘ S ?Lﬁ: !

i

164 o (sl o (S ool Loy e gl anlng B8l Sladdh) S3g0r wi”(OBlas oy 1 paaal)

o e g BT (3.8 Yy 2 ) Rply 1Ol ey U s Sl ol Ly e T g 2l Sl B (S 0
163—162 e gZOll Lw szg..u_ dmels LJEM:.S‘ r}l_p J cb):f.ﬂ\ eolgd

53

6



Y Gl ) juriay A3Dle 5 ClEMall (3 pudill <Y Jasadll

Leslal bl o ] g Sleall Sladg B (ol Kall Cappos S sl @98 s —
emdlin ] eShendl JoF LA & 13]5 cadazal] eDlaall ¥y 15 s plazaV) & 13 ool 93 =S 2
Aadall oozl 13 Wtls Vias g 8 Ralaial) (66805 aiiy (sl Jousd) OF Jix Of g Y LS

97.2.>L3>=.4.5\ iy Jally o\j§.& adleg ocls))

Fhanll (§9lSCiy ploza¥) ol oo e
el A5 de T sSlas pomidin LS ciadatal) Ledls Sias ey ) o5l i) feendl-
Al e BY e 53 T4 J1 s ST Gan o))l ) feani-
Ak Joos 28] 2SS 0 025-9010 o b m gl ASCEL o 2S5
Aolaroll wi5m 03V Sens gy (a0l 056 wlSiia - wny Sl psk s U1 ol
s 130 S ) enn Jobsall Raladl iy adSitin o oy sl iy (sl) Jranll 5 O
B e
totd shded) Masll Loy — &
oF Eodlgialall a Ll e e Ol b Bt e 0053 Slelly g5l sz

Clat gl s dule (Ko ekl Lol ) Sl e aaloyy il plinl A Gk

o) ek Y 38 e oDl i SV

1 Jeet

S o 2 Ged o «Secret  Shopper» "l il el ade llay 23,
93 gnaadn SISV an jlmtialy Bladl Sload) jam g8 o ««Ghostshopping»
asiy OF - Sgy (bl wlabally doladly 2olh) Canially 552)) Ui fomenty 1509y (nhozd] il
el n Oshalazy (oS Rkl ksl Cadlaedd ) 2t JWail 593) Ll k) Bl

164«J5 L@Lw c>-ja L”‘;{:‘J\ J.:.ox.“ Lb) le& LAJ:T 3\.«4’):) 3‘:}}.&_“ olead Ebjz- MEJHLJUG_; ))}9 7
" " 98
'429" c@lw e SNl gl (5225 sy &

54



Y Gl ) juriay A3Dle 5 ClEMall (3 pudill <Y Jasadll

:J,,MJ\ Loy pwbd Sgour 3
Loy Gome pldd Ol Led sty )93 Al T Al i gl M\ L) L}\.&,U CMJ.\ jf

(F ol el S e J20) ealB) ol slezeliy OhLall r deget D n eSlesl

ol o by Slaall Loy wlisans by slany b dalaill LU Ul Je Ol o il
o il B)lie 2ladl Slaad Sleall SN Bpme I A e Akl wllas 55 izl
Sl sam O Olal e O Lgie Dbl 0,5

Nt dale 211
Nl s 1.2 I
Aot (psgdll b 302 Lyl domsy YV STV eVl ppgie ity iUl e k) o3 o ()1 e
A St 21 ) B U SU asT e (g2 Cagladl Jane BTN ¢ foaadl ¢! alesil) oSl
ropladl da aad s o Ledy 2lsYly Lol

Aoy 8 Lo sl me baladly ol lhes S gl b poir 3 Ales)l e nd”
10 4 faaaly sy sl

e Jeals Jses BSHhe Blnal il e ool W 1973w Kyner 5 Jacoby  xz;
3Ny Py ) Bk Slhos 2 24U Bl 1 308 59wy LA Ol e Ldddl B

1

:102%,3 My Vel ez (Jacoby & Kyner, 1973y s 01.()53

oF 335 Wyt & Al b o g leglall ellag ellgnd) OB el srnd) de-
VSIS

Ll K adll el Jas of cllgnd) e g (gl of bl gl e

celpadl Bale] ol i el s 058 O S (Y] gt S

b 21 54 (58 pat st alor LY ol it 3l aall Ly e T il Bdall Lokl B3 (s g
104 - 2011
100Jean-Marc Lehu, "Stratégie de fidélisation", 2éme édition, Editions d’Organisation, Paris, 2003, P 21.
101Lars Meyer —Waarden “La fidélisation client, stratégies, pratiques et efficacité des outils du marketing relationnel »,
VUIBERT, Paris, France, 2009, page 63.
706 2013 a5l snalorcoly55 oy Nedjma astally oy Vs 58 3 asloss V1 dsdl 495 " oIS oy s

55



Y Gl ) juriay A3Dle 5 ClEMall (3 pudill <Y Jasadll

ey Al Vsl Og L) il il

o il 5540 Bulail o Jolasl Lol Ll U5t o N0 gl Va5 Sk sYy
Sl (adln 3535 ) sl 3 850 A1 3 n ol € (Shell V) o il e fuled) 1S
W aay5e Cablgn daladl ol TS3hu ¥y pge) o)) sDhanll 5ale glidy calamSU I3t n a3 oS5
AP aa Sl e
b sl (3 28y collall (3 Janed LA Y e 51 VS 8 i ot lBge sy o
> ) s eoladt sals) 5 oy bl 5 s By g (Bl pVL Bl wis S LS cled
IV o Bl VMl B3le gl e )Lkl Zalaill Lo gl Slomziedd el jans
ool 51 VU ol oYy 5 sy oYl STyl 050 5y L) BLEYL ¢ 0l
SO0 5 S e L STl adae Jab ol cidlll (6= Y Wl audanl
el 2 of L alad kel e L] ISy odmdly LY e Vs ool (5 sSe e Ns 08
L) g e ool talain ] Jonall JsZ o) JBl 8 5 Ll e¥3lly ool (3 Baladly s
10 T s el o (3 O3y fal) oSG

107 . o -
td e Al e 0588 Bdas ST e sVl ) 09 2T Ol oy Lasy

o -1
RUIRVAN/
plazay) =3
kel Y -4

193 everin, A.& Liljander, V., OP.CIT, pp234-235.

4pwayne Ball, OP.CIT, p1273.

105pont,M.& Mcquilken, L., OP.CIT, pp347-349.

1%Ganesh, J., Arnold, M. & Reynold, K. (2000). Understanding the Customer Base of Service Providers: An examination of
the Differences Between Switchers and Stayers.Journal of Marketing.64, p83.

WIoliver, R., OP.CIT, p35.

56



Y Sl Ol piaiay ABle 5 CESAIL (33 sudil) < gY1 (il

P s e blas @ O e :(7) ‘.5) lg 1

Dawes, et al.,

2008, 2015;

A Alal) ey g

Anderson et al., 1994 ; Oliver,

Sl £yl

1997 ; Chaudhurri et al., 2001 ;

Berry et Parasuraman, 1991 ;

Fournier et
Ya0,1997

Jackson,1985

Jocoby,1970

Jocoby et Kyner,1971

Cunningham,1956 Ehrenberg,1959/1988

Day,1969

Tucker,1964

1 1 1 1 1
193l|194l|195|:196l|197|

1 1 1 1 1
1 1 1 !
T T T T T T ) S N S L T

La source : Latifa Ayoubi, « L'influence de la fidélité a la marque et de la fidélité au

programme relationnel sur l'attitude des clients (cas des banques), op cit, p47.

57



Y Gl ) juriay A3Dle 5 ClEMall (3 pudill <Y Jasadll

sy Leal . 2.2.11
sl S S5 ) B ) U e Bt 2l LT e oV 18 22l S
ST a aw ¥y 05l Lo, 0L 01 il ¥ ai (Kotler & Armstrong,2007). ol o
Gondlinl i 4l LS (DUFFY,2000) 558 2T 0 Wb W cidygnd) LYY 3 g lllanal)
(Ozer &  clablall oy 83U Aslll dgrlpey Radl g lall ae oS o 3,08 Aodaidl) e 230,
dy caz)le laly sl DL B 98 09l oYy e J OF S sl Uy . Aydin,2004)
V) OV s slg a1 ey e LY &Y ey UL e baas SE Y (S LA

(Anderson & Sullivan,1993 :Duffy,2000)' "

1Y) e by itgalt B3y

B Oyl wa B0 sy Oyl ARy a2 ot O 1 BUY) B3l I e Algall B3 e
oIl R ) ey Ol alaiz e ST R gl cRaladl 298 e wlis 24T O
Ogille dalall oy dEl

s chakie o L3 Alin 05, Lois 1 Ay B0 @by Ak )1 U e gl B3l 0 e
Tod l3 ek sl sy el lanl sl paslazaly et 2ol a0t oYl 1A 055 OF e U
s

S 578 b 0K (55 ¥y e ) AU OY tlgadl e iy UL BliY) O LS e
eI AU e il OVl s o Olgld) se oo Pl L cialaill e ogiBDlay b
of 41 (Dufty, 2000y  jLal sy . olel oY1 dasnds a5 dl oMSCall IVt o OloeniVL

el o (Y05 iy Lgblin) 3505 UM o (Y085 ey Lyl o s ezl

08 i e (3 ALl Bl 3 LIS s i) el (3 Opl o¥y st Alys” (e L Sl S ) e o

27-26_ 0 2016l saal (sl daslr c3LaiVlg 8))5Y) &S cRuslaiVly 2)5Y) pslald sl 2l

58



Y Gl ) juriay A3Dle 5 ClEMall (3 pudill <Y Jasadll

tal b o e B3 050y 1SN addsd gkl - O
15 O LS colandl s Uil i sllly ¢ fUs)l OIS (Symn _plikl :blimY) (AIST jandsn e
S Amiliin) L) BB g BASU Bt ) U] Aadadll dor o e iz U 30y £a))
LAl
2S5 e I ool a8 8562 LS e sl U LS ST plisul
Sl e )ldlly el oy cplors LU Sleos @48 e Jan LS Al Rledlly B5lail)
FWNESIC
o= 0al ¥y o eladll e fad B WU waed gy ) - 0% e o3 13l
A LS o all saes Ll B3Ljg s e CLusST RS L pr Dbl Bli U JW L

el sz Relad) ogh ] BLoYL ekl oo Al Ko oSl Gud e a5l Sl e

S o 38 3 s 55 Il ) gy 0 2L SLSL Szb Ggudl Sy ST b e
ah Dl @B o Oslam LS8Vl gl Dot 153555 OF Jazs) n 89809 cllsbly sl
el Sl sl
Sas =Y sgb Sl WG snd) Lt CadtSTy osand) s 3 Vel (59l e 3Lz ) S5 LS
Slaadl B Lin 8 Jeonl OF JWy b bl o 8 350y am 4V IS 2 slas e 0
i) Alope (3 Ay ged) (o9 Al Jlastl (alSy psledlly ol (IS i L ciedadl e gl spadd
el o

S 4l Ol pll Pladly ShL o1 Lkiad 10900 IS e 13 Lol ol ) Sl [SCie
1l adend) 05T Sty el o andsn U 2D STy 8T ad H)0y Lidie Logaas cialanal) 45Y,
aalsY Ylazs! T L 5y L0l el |58 e (Dl ade Lo Loy aS5T Ly 0gl) wlSTys) s
(39E) o andd Lo Bsdy () mlin (L) (390 )arnnST L 05S5 Laie Loguass s ez ¥lg B33

.ﬂffwwgfc(dffqﬁi&

108 | jang,C.j., Chen H.J.&Wang, W.H. Does online relationship marketing enhance customer retention and cross-buying?
The Service Industries Journal, 28(6), 2008,pp775-776.

59



Y Gl ) juriay A3Dle 5 ClEMall (3 pudill <Y Jasadll

Vsl Lolazal ) BLoYL Sladl o fin Y 23y 1087 Ko oSleall (Sehodl Vgl Slaladd) 22
DS el (3g o sl eVl Sl NS SN DLV ey U39 eSlenll o N3h 350
Jooald 2l DLV o le gy el Jeaall plozal ] 09 (638 (slly Rodanald MY )
Ho sl eVl Il e plezally ablal) QY o o sl B3le] (3 jlmze V) Ay Ralailly
BRI ooy ety yeeb 3.2 I
stamp S&H green )zl ; Gl wo 03 Ys U} BLIL x5 ot iyl 3ol o Yl el
Ligg it Vs IS 32 sbip mll o Jsadl Ul 0GL 0SS @S il SV & (
i Gaby Bzl oz mlshall o Cpne sie aar
(American Airelines) &S,»Y Olplall 255 an Lorgd oS It (3 anldsizaly Tall s Sl ¢
dgnog (LAl [l Ggw 3 il 21k (AADVANTAGE) sVoll ol ob &£1981 3
S Akl 255 3 LoVl V) Slgoll 35l jaadl
159550 Vs bl s hass (3 dazsl Epds ¥y iy Jof (AADVANTAGE) ol sims
3 olaad dbuly ooVl U SBG Tue Lo askiy cOsll 2ol dpascad) Slaglall IS Joms
Bl e el ] ebsd (S b e Jsadly Olend)
o 3Okl SSs s Ol e sy s & ((AADVANTAGE) by jsebs 3%
(Fréquence plus ol s il blas olellsd (3 bss @) Slagll e 1 STaae B b

.(British Airway) 5.2 (Miles and more) U5 ¢iwms i)l 3541 Lokl [ufthans )
plad & Os S0 Vs ol 3,25 (1993 g o¥s cle 3,1 ) sl s Lad il S

76 o (gl gomn "l Ny 5305 3 Unygos el el sl Jalgall ¢ et SO

11

88 o 2013 2w il ild dpalall Bnel) 3555713 "zt Sl o Uy Ol 5V galrs Sl ((len hne |

60



Y Gl ) juriay A3Dle 5 ClEMall (3 pudill <Y Jasadll

bladh olells iz (3 %053 e rme e Vsl il ] cneladld G0 (3 5050 sae 1 (2000

P gt

Btk el Y ey o sl gl gl ot i e SNl el B 1A 3 U
Jh k5?58 b aat AU ey (DL el (3 Jaz Wy 2005 3 50 250l 258l

B e o5k ey i ikl k) Lok asad (Ar algerie plus)y by b 2008 (3
Ao 855 L oV am 3 ks S (Mliles) Ll e dssast g b o elis¥1 3L
gl

124y ol Slal 42 I
Ao BY (Ol sll o bkl Bb e Bl s eVl aly OF g5 el 3,0ST 26,
S sl e aladl) O Tae e 03 3 2B gl e alabldl [T e 2eBs 35l Sl
3g3e SV o elaa W) U Ofy o Sl o e 285
Gymn 1y o Slawsll (S Y050 5 U Yy 25 13, 0T 1996 3 (Reichheld) ahsn, jon

el 02020 U %15 e L i Wy 2ol (blad olelas o %085 [ %025 s Laslys
:9‘2}5\ @Uﬁ u\jai.S.Z

blas olelad o Lpalbouinl oV o gl OloaV) o degazt Jo badend (3 e V3ll ol doies

tolgaVl eda ool s cBslaBYl bl

isgaz Jo Jgadl a0 g UL Aol 2515 SBla (3 eVl SBlas res 1sY gl Blay- T
T = 2 JUPRCT
¢ 5 ey Y 4;31}3\ Ol 8 QLM}U Lede deaas Lé.S\ Q\j;}ﬂ (,_;a\ o ;3!)5\ bl Coen 1

- WJ (23Nl CBJJ\ aaby 1) JUQJJ\ oda Canal Gt gblis wlelas C}J FE Y L@.&fUa)

J18-110 o (il pompe " lhgnedd Soks Jo STy 00l eV oaliy Slalewc(glg e e

61



Y Gl ) juriay A3Dle 5 ClEMall (3 pudill <Y Jasadll

2k (Ul Btg il g ally Sliasisd) s 3iby (Ul Bbdrs Silaal (] Lebod ol e LLE)

o AR SE @S g ol e goll o) Ol (3 b BV e Jron i WYY @Blge
iolbr Oleglas Jo (getiiannslly U eVsa o Jolall JLas¥) jighasy dn sl JLasY)
g8 Wile e JU Loy ) BL) ol leliaby cns shL

A5 o AmUI o a5tV Bl b e B sl e JLasVI RS S Y] g ik

FE VESVRVELUR WSOV CF, E TP SN LU R WE PSR (g SRV ORI LR E N z
oda O p# (lgd pSiad) U dadane Bhmy O odia Sl sl sl ot Blomzing A5l
FIYL joas Slomzie of Ao gize Sl 25 &) Sl sl 33155 Lo Bale oVl galy (3 815V
REUCIURURNTRE |

O o el IS8 sl O b e Bisosn [STn 8 AU G315 s 10U (o0l
Aol byd ol el byd gy dole ol e Jsadly sliasl Iy

O prod @ly 2311 2iib) bolad) b9y audl day Lo Lo J.'ulls iAoyl Cbusdt »
O] L) 85Ulg Ol Aedss dombias £Li3] 1Sy SUdlazw¥) imbas mr §50e VLSl (3 gl
w3l Sz el ) L 255Uly v gy 1Bl 08T pland 5501 e JLuasl

LU Loy e s el 30.6.2

B Vel gid 3 S WU Lol OF (aSy e¥lly Lo o 2l B e Lile g 05 LST 03)
el 2 SUI L) 3345 e 88 Vsl alpd OF CaS (ol (BBl (8 Wglt pner aiall Vs
G o 58 Lol pe Wl Vgl el oy su2 065 28 Ol Loy OF ) 3La Y1 by o A

0555 Of S8 Wl sbezel ) sl by Lo g oVl ptad o Boms g9 b Vgl jpntdl pta)

Ol jsns oo pin OF S 7V Vs Vgl alipe ablagznls Sl3g cain 8Ost plomiin¥ 37l

95 0 ¢ 053 Grw g My o sy Bnadhl Sl sl 3 Ol e B §y15) @31y gl ke -

62

I



Y Gl ) juriay A3Dle 5 ClEMall (3 pudill <Y Jasadll

) 0S (22SS OF e 51 8,80 U3 g sl e 58 0Ly oo o OISTI3) 2ol (Lo ) pkn

T s oy o S Q0 ISy (e ol 015713 05lal) o abas, Sl Uiy arty

Yl &ﬁ‘ﬁj Lo ! s :(8) (.5) JS.&J\

lemitte o) gl dw L ) s

U U

;_L;}N cﬁbjs ;Léjj\ GAUJJ. Ajz-j (u\.a
il (Bl A n dals) B (3 ek

o oz Y1 5,13] (&I

S 8sly (sl

— e

e 5,«/0}4)' By JLJEERYS

1530.9 cojfb G pop co\)}:f: a;-j,bT"oﬁjj\ ;L%j J& ;L'ej}\ ;,Mfc,n\js j“\.?;U "ot ﬁ,e:).\..a.d\

o Lz Ll Loy pe s (8 Vsl el st B o 3,30 (08 Kt (3 B3
R e L T O R e
SSG Twgh) e OF M5 amng Lty 2T 06SS Ol Gy Lo 801 OF LS Lgiiljg sl
iodas gp OOdadly Sl sda jdas) O ety Sl s Ogll adly Lo a1l
7 T 3 OF STl o (o bz Vg (6580 iz 2 Y1 03 1550

L Opl e o Ol ndl ST e o g (5glSadly Sl V1 s (3 LSS ST

1537152 5 (53 o gompn 001553 aomg bl 0l sl o sl S sl 5 "l a1

63



Y Gl ) juriay A3Dle 5 ClEMall (3 pudill <Y Jasadll

e ale J..a;- K doeal) drias s Qﬁ)u LM}«U Oﬁ}i\ af\,aj colagsad) oF osly) c‘}iyuU" @i
7ol e e gl slazeliclagis 3 S pdey A goll slusWU anles] JUlly 2ol 8oy LU

115 s . .
S8 555 Jsbl ) e gl e BN f ol g gl Sl 303 e i <o)

adsl] ol oYy Bl 7.2 T
Jlats” 3 00T ik io gl sae (3 doomsy Rotsil) Lol ¥ OF Cpt W) C 4 bl s
Slol o 1S Gl ¥ Gl s OF 4] 5LaY) jud LS b L Ledpminin lly Sliol aay)]
2004, 51994, Basu and Dick) ot IS e L e iyl adlal) oY

Stathakapoulos and Gounaris)™*°

Sl feadd) () 0555 Lt Vgl e 5930l Ms g 2(NO layalty) pdased! sYgit-
ol e ey Lol misie S5 1SS e Lzesn pie Y OF LS caddh) o2 inss B 2014
(Jeonlly Baddl aiie Gy eols 35y pds f (i) o) of Badl 3 Ll aaid) i o Jgs s
cade Jom Y g ol Ly

Jeosdl L 065 I AL @ Ll ¢ ol s s c(INtertia layalty) sl adly s¥gl- o
ol LW amzS” o Sy 6t Gl o ol el (S el ela Lo OF o 23
Wy Vo)l Mn cL] Sy ¢ ) 29l W o 055 s VU olom wils o ol Radid,
22 golee) ol o)lusly

e iy semy o 22l Vg Wl sa podl 13 e (Latent loyalty) (oS s ~
Ot O 09> s eV Bo g anyy s Ally L) LU (1) BLOYL Betdly o) Jranll LYY
B elsal) e apg AW 5T Bplaz V) g Jall Leld L 3y aaadh) odd S o)ty S
WS 3 B 4y e oI ol el e 095 Jsd

20 (dly 480 081 s sY5 e g5l s sEey 1 (PrEmMium loyaltyy Jae¥1 e¥gh-
09> Jsf 98 g Sl IS iy Ll I3t e B3 e ol oy ST okl desnd) ) S
Lo Jgamd) Sl r el @485 Q) Joond) sVg n gl s mby 5 o (U3

154—153 ‘0;5 G e cob}:ﬁ 3;-)}9?”0}55\ ;U} le_c ;U}J' wfcﬂj LJL" "LJ\.»*V; }}Alls
TS o ¢ 083 e rompe "Olonels BV B Bngenll Sl Al Anlys — Lanll ) IV e g 9 RS B B3 e <l )9}“6

64



Y Gl ) juriay A3Dle 5 ClEMall (3 pudill <Y Jasadll

Aald)deds) fraalt £ J&ai :(9) ‘.5) JS.&J\

NARKCE
i S
e YRR e
akize Vs Balall mlas <Yl e

v &L«J O}QJ‘J\

Jadsd Uy fanldl

Vs B Basenll Sl Wl Ay — adll o) IVt o Lol 5 RS Rodd) B35 e 5" 2l al  gukeal)

.75 X o;'s o gm0 " Olineds

i WOIIFS PRCHJU IR . 32 | |
o1l L1 0585 Laie lpell s Caliy oVl 0585 3 Boger e plVg Lo IR o 87 e
s Prims Benamour . 8" cslaly (2006 2wl ae Ol Lede @usTy clgie gl
oo s Vel haaeaS bk Lgads Wbty SBISKLL Ogll 3l Jomdl (S IM 0 el

W OLaly (il bs5 ade I 0 Sl 3ilse ) Daigles Ricard e Js7 Ll Glisy canas

Chumpitaz .» JS sy oY1 pase (3 age paiaS 85t Bl oy &y)l02Y1 25 Sénechal

117 : c
S gae 3 elal jais daadd S50 OF Swaen

AW Kl 3 oY) olies wlpaze jasds (S8 e

n - o - " 11
79 o @l g A Ny B35 3 DL gl 90 " s S50

65

7



Y Gl ) juriay A3Dle 5 ClEMall (3 pudill <Y Jasadll

Yl polsg O e :(10)(.5) JS.&

T

Jedl 3i1e a3y Lo Mt )
v A A A v v v v v
4o pds el Ll e bl elsf oo 559 &3 i aa
SHW FYPun IS e o B Sl pie e pie 3
Lllay o, Jsd o B P EVREN Lo Ll
Ll EPNER

9 gl o AU eYg B35 3 LML sl 593 (s (0 ezl

s -l 92 I
ol s 058G aaad) 3y L Len)l Loy Slistan B35 Je Lalsl Sl @S] Slaally Llas=SU
caa L)l (3 Lega 1ol La Jlay 22 Mg Yy ) el Loy 358 s 6 () oSO L) Lliis
SEY (o Gy SVaosa sVl Joadd) Loy OF g o nST ey L o9y 35 O ez OS7cLldis
ey i on BT ST 05 Lo JlasW)Jlai gy (b JUy Aoy SleizeS” Sluldl ods degs O
Nl ol sl A2 Vsl gl 4 3G ) O g Visg. profitable gl sStaall e 25
ke LUy (BB (I edleal e aege CRM 15T (LP)loyalty programs

) psedll satisfaction —loyalty — profit-chain (SPCy =)l — ¥l — Lol dhades 0555
(113 el CRM @ bl ey Lagyibs Lagh Clany (50

ool Loy o3l oSl ST Lidis (oMl ) 001 Olimand)) 0y i Ialins 0187 )
Loy @ cemed ] 25k OF @853 Baadly gl olyt (ped OF g8 @iy (o Bl 551 100

Vs 2198 psiin Lo 83le gy ¢ Jooll ST BLa V) (3wl Loy (3 83U30 355 OF g Jomsd)
A LY Lty I odd Ly W1 &85 dn o8y ST Ay ) 20 OF U5 sy i (sl ¢ el
Al oetlill Sy aas colST Jilly L dah ki Lees ol Olgis 348 n o omdl) 25V g

) Baol Jo Lol 857201 o OF S odls Jle o\l e iSO STl it e &35

66




Y Gl ) juriay A3Dle 5 ClEMall (3 pudill <Y Jasadll

Lol donys (3 bt cdid ool gl (39 . oLl Lo amnys (3 83l alasSe Lais (oS

Bded BolS 0gh 359 g o OF i ST Lenlly Bl V1 e ity 23 glis OF (3 e
11

¥ 35S i ey Seall 5 Ll )l — Lo

il = Lo 1 s 11108, a1

Cd‘ ;‘JT

Product performance

A ool Jeasddl L, 2Nl Bl ) lss
Service performance Customer Retentionloya Revenue
satisfaction Ity profit
il ol el
Employee

o UL Bl e " el 8De 3)15) (g anlnl e Jopeedd ) Sl g lesS (30 ydeaal!

“9:)55 BN ) o K8 Radodd o Vsll il pggide e O) 1 el ¥ 13.10.2 I
Jame O™ U ((Tucker, 1964 ) 0l 1ib Soke 6L 0gl Vs 0l Oggnlly Osi=L) O3 b
Jacoby and 2B AU eV S (3 g lie o 2 Bole) Sllaey Ol e Bl

W5y cpsgddl 1 Sl sl g 0 g Vol Sl sall GLeSsnt (Chestnut, 1978
Slles OF LS (V) dorys oLl 5eS phaas ¥ 8 anl) ol s Slhes Ob UL Jo e =g
A8 VLoV odn oy «DUS5Le Bad Wlse Ol OTI3] sty o Vsl ysgls a8 ) 5d 5,2
0559 Ladmgd 83lall el 2l Sldes IS n Vgl pie o 2Bl (e RS 18 n il G Ul izl

dn b ) g OF & U Yy psede OF U] (Dick and Basu, 1994 ) juafaal . xsT s

Bppal) AU 2L sl 1 ¢ UL Bael e " Leedl) B 3150 (g petlal e gl ) Sl Sy Gl P
.301-300_5 2011 aysgmd

[ TR . . - - s . . 119
. QAJY‘ 3 alazl ;;LT‘):M Q\fl,& Q2 (,..@_?ij uﬂ;}.}\ Loy om a3l ul& Jj»;.“ QD)M By (DgRams R gy :L;.G} ((lL.w G..:: Mf)ﬁ

67



Y Gl ) juriay A3Dle 5 ClEMall (3 pudill <Y Jasadll

OF xS BBy Jolye Dt o allezond oS8 Ogpll sk OY L 253U Lt
Uy coloddh o5 dysnna) U3y BV lably BN e dozed U G 2l Sl e %075
SASsho e slezeW) a8 (BLalEly U Lidlen e LoV Bl sz OF 8 oY) ol O
luld g af bs a0 2 Sy .(Andreassen and Linderstad, 1998 ) ¢I,2J sste)

OF o1 o OF 1S e o T oty Bodold eVl 2> o3 (3 Wb e o Loy BalEY)

29 gy e Osbails Oow bl il Al i 950 AL Oshsmty Gy el 18 S
.(O'mally, 1998) asu-d JUH

ASshed) LA SIS e sloxeV I3 a0l £y oLt W1 pshall (3 Ogi U o6 2y
(Hallowell, 1996; Javalgi and Moberg, 1997; Snyder,1991; Tranberg . zal<Ys
QLY Gl e Jlo smnt S man oo ol Ss add) £Ysl6 . and Hansen, 1986
o Wl 05K oS Y]y caddh) pih oy celll Soldl n Lo st mo Batd] T ) o4
O3 Vg 2g5all ol Sold) O ely ) A ) G VS romng (a1 NS T ) oY)
gr w06 ) U ) A eV ey L ol ol el ol AL Ui (o v

.(Dick and Basu, 1994 ) >55el) jolis Sk (sl jlebl 093 2addh) of el old 314

Sl ol a aflax O e (saxg dadsl) e Yoll doya CSU WLl (U skl 3

B> " M e std (S Y of (Gremler and Brown, 1996) 531 45y «aSTsYls 2aldYly
3954 s slazely gl ol 3] alE ZlL aSSluely cioddkd g5a e sl Sale] Solid 09l i)
NI alm g 095y s U OT o 0sim U J5ld a8y " B aldsszad (1) 2 U 515 Laie s
oEalizel o 2L Blghas e dezall STUsYI o IS n clgn 3L Led OS5 gl " STy
Lol e Ialazel Lgms bl o il s G 0l o giBgn ooy Do & g (ASUL dilasl)

P A M e G B A 3 ng I B Nl e 3 Vg (STRL

oY gkl ST Ogs Baid) sg5e e sl 2l Bslel aLAL A

68



Y Gl ) juriay A3Dle 5 ClEMall (3 pudill <Y Jasadll

120

S WIS P AEn gk 112 II
B5) by pshiy FU Ny Gt 3 Ravasdly Ghr Aoset ¢ i L ol 1988 ple 8-
S 5% S DS i o 1S Ul A (sllly U oYy ST adlge ag L o BDe

A oY sld AUl 1A Lady e Ly 0 oYy

Ny o dle Gyt Ll ST 055 U Yy (e Ll (Sstn Wb 3505 (6T 0 udbgadl oY sl T
L pskiaky odhm ol ) e Ll cLall O ey 2l BB Ogisy A6 bl
el ol Ny G Sey" Sigy Osadoien Jlills Vol liibgs puss) eVl A saeld)
e smg ol o o)l Bl AN ey Lo ST Ay Redaidl 3 plen Yl 3LV )5 o 2k
LS oall 52 aomgilly 2adlll o ol Slodd 2nd ) sVl Jany ahony 4o lodil of ablsly 5,40 ol
"aadand) Sty okl alas Gu Loy

S 32 0L ey o Y020 e ey a2l s 20080 0F 8y :20/80 8us goks

1Sl Al Al (593 JU O o aST agelaisl A8y agmad Jo loly il e 0

o 36 ol e Y080 0F usgy (B aoldl 2ol oy all o dslall vgram o skt
o s e %20

ety el Loy (Sstemn pd eated 35206 Hlopghas (e Joally SN sV Al s o
B35 Y Opl e B B3] Bkeey aliy OIS 1305 oVl o QU palszes 50 L el (gsmnn )
et e L2 s 01 AS2)) o s N e el sl 55

3 s (3 by sil Bt @) Slaglall vgld j3ss sLST asd) U TG an gl pus—

G o L) Bkt lgdomg OB Zlejl 0939 pgedn St Bald) e Joadl Ogadsn vgb floce p8
G O ol e ¥ b e sda el sV OSGL O " Oged BB =T 0K

Al Je B8 e dazy 352200 e S1aN) o sl @ gl L) Attitude

B3] 3 eorle Wy il SNV 35 W s "ot oYy e o ) ) plisnal Bl " ingl o s ez

. 83—8109 2008 . 356 R:AM-«)H dmald) nJLa.F‘Y‘

69



Y Gl ) juriay A3Dle 5 ClEMall (3 pudill <Y Jasadll

oSy 12 055 S oS e %010 0B Sliadl) Jans 3 1 sVl (691K alexatt &
by ploza¥) ps chsside b el e Do) i dgomy 0 ke o (55 iy Lgze 9090
S SV OV Ly oT@izw_ (P s b SIS Jasl e 3dhe 5Ll Jlazaly =
W oS a5 JU g 25 oy Blwal) 13T o by GlI3 Cof aladdl oy cou V) e
O3l 6s&s e 3 U ) w30l o2 g8 Slagles ja OF Zaladl ey 304 Lgns Juladlly
) 3y bl

Ol iy Gy S5 e Bl U Ol (il il gl ljenal-
Al e Lol oSN olgsTy Ol 4311 iy 2oLl e e ok U aBgzd A dassil]
Sloddh) s (e @) Brdal) g (U LS ) ol e UL Ogim S IS5 (392
A 9SNNSl myjgs Lol oal ag S 55T 255801 )14 5,38 23GY 2o b Slas O

Ll ool wsdly ol AdST e Bpllall 2ttt ) Ol Jgots e Reaid) aBse o sl
L3SV

@ (Bl o oi@h:w" U 2l Bl iy 3572 B at 1Bl JUP Ly s -
o eSE Gy U ey Sl 3 s 0T3S e gy (o8 ISt U1 Y sl oY) 1
Wgee r Osl) Ledsn 3 el 2o Lo )08 e b

S by el iy Jof 30 O oomg Ayl o3 gl gl domns OF 3S,000 Jo- &
AN S ool Wl jehmn i caidl) U S3laily e ) By Rnh e angidl
LSy b o Bomdlin) ag Lede OB 1 e IS U e %0 40 — 20&;&:@»)&\
(o9l U BslanY Sy s BlisYlg s LS

LI DS v USRI K P RNV S (VIR P pgav-Jp PREL i HIEE AT JENE SRR
Os) oot OF (ol g 3l LN (593 SUN o 3oel Vg wgud B3date lgd JDx 0 35521
sl B Hlastl Szg B3 (6T e anld) edd) s e

bl 055 Of g oz 1,0 b il sl Lol e B sBY) Olylge B 3
e ptslny (23935 19355 OY WYL e Sy 35200 @3gny 39SV dgnll e RN ()30

Al UKL Jlas)

70



Y Gl ) juriay A3Dle 5 ClEMall (3 pudill <Y Jasadll

Sl ey Bol) SUL Lo gemie gy S Bumge ULy Busb A2l B OF
oF S Sloglas Jans Ny 21 e Ladie a5 05ST Bole glg IRl L Sledsy
g ULy 3eB (3 UL e mes o LY U oY dmliny el Gadaslly L0l
w3 (AU Bl @ad el e el e dezas 357801 01 1 eyl /s 201 s B350 gl
Lag)ls OF cpndlll e s B8 Gl a0l e 301 L
150 codsiinl S Ul ¥y 33 el el ol sl sl L d oS sy
Lpd) coadsizaly (FU me Slaskall Jols 835y A et ol e LS ldaall Ul Olezay)
Wge calily (Ul Sloglal ULy 5uels 33l omgly (A5 e JLatV) et (3970Y)
.(Stowell,1997) s 5wl Sladd zlgn ot o 257201 S S5 IS5 bl e e
Lol gyl O iz o BT
Lozl e sVlly Lo J Sl gagedl S Al VUis il aside ) Ayl oda iz
i.l)>s Mousa Rezvani at al 2011 z.1,>5« Ndubisi etal 2009 - Saul)> Je

e b ) egils 5 oy > SUNG2015

@ ol Bs OF ) clog LS ey edlaall Loy (g DL Grgend) sl 8o dmgy 3>
el Loy Jo sVl ods o dmy S 50 355

el 6Ny e Lol gy (syime ST asg B

P PSP P PRI (P P W  RFIPIPRPNPIR RSN

PO PATRCIE BT WCIIUVE T N SRTRVL PR R

71



Y Gl ) juriay A3Dle 5 ClEMall (3 pudill <Y Jasadll

tseall Loyg BNy Ggumd! o B 1 III

P g ol gpedl) bl OS] 5] il ) 35y s Doyle 2002 st

D) Loy adleg Lld ]
s sV S (3 alzaclly 8 SMe s alsldly o) 2

e Ladamy zonll (3 gl Ladgt 3 joeW o cLa W) o Lo n BLSIS Ol 4ed 3)15).3

anbgrll Redll Lo LAl Lezd Ogl Loy 305) OF e usTT Kotler 2000 Layf ad 0 ag> oo

) nby dpolezeVly lelal] sliaza ¥l s g6 g0 SISy (ad il 2adlly

Sleall Lz, O Izl Saunders, Armstrong and wong 2001¢Kotler of 4 ells s 30

colaigl) Gl ) clsT b jsaan a8y ¢ eandl Sldy e LIS dosny

OSTI3] ol s 055G 09l Sl . oladsdl oty of Lislas c1sY1 OST13] Lol 068 Cogmn 052506

Wl 1) 3, Y sl

Oﬁj.“ LpJ_S\ L}:Z.; 3:\9} dyj“j &J-g-s\ o C)\.Ajl:d.\ L§.9J\.ﬂ GAUJ..’ S¢>re 8)3,;@ ulﬁ %LMJ\ C)\M\).U\ u.&gl -
Barnes and Howlet Yl s @) 559 eDanl) Loy 358 (3 BaLl1 ey ) ) £
.(1998,Binks 1996

e g ddd o B 1101
o3 g AR oy L) 81T
sde Ala frdll (ggedl Jlt 3 Slaball e dall paose dadly Lol (g dnd) M) ST A
AN Je S 2l (Geyskens & al 1999 ;Chumpitaz & al, 2007 )Jel o=l o 18
L) SV st Jo BN ol Ladsls &

122.:@\) Lol 80l [ gl Wl Y1 gy o) slalll) J Joud) e

2!Mohamad Rizan, Ari Warokka and Dewi Listyawati ,“Relationship Marketing and Customer Loyalty: Do Customer
Satisfaction and Customer Trust Really Serve as Intervening Variables? ", Journal of Marketing Research and Case Studies,
Vol. 2014 (2014), p1-12.

72



Y Gl ) juriay A3Dle 5 ClEMall (3 pudill <Y Jasadll

A 5 Lo o B 1 (0)03) Jgnll

Gl S s Gl (& Ay yhdl Oyl il oLl
sMc Donald’s Loy e L) alll oy 2z 5 | Sirieix & Dubois
Quick (1999)
Ogrll Lads— 3,5l BDe Sl e Lo ey 3 | Georges &
Decock (2004)
i 1SV ladd) Al I s Loy e gl az sy | Allagui &
Temessek (2005)
a0yl 4De o) B A e gl L) s | Dixon & al (2005)
o8 O B | el Jig allel) A 5 o 3 sl 3 AR Abbes (2006)
JE Olse 52 Lo e
&y = sl e e e 5438 e gl WSTRINL ) 5y | Opsomer &

Kaabachi (2006)

Jls) CLB

Al o2 4w Je Ll Lo Js-
il Jo L) gl o2 Lo Sy

Zboja & Voorhees
(2006)

JlesY = JlesY) Ly

e L G L)l S

Chumpitaz &
Paparoidamis
(2007)

4@5.5 G pomp cw dnlys Nedjma LWL C}ﬁj\ ;Y} &,5.4“ L} deleY) Lﬂy&\ 33 ¢ e o u;g} I)-\-.GAJ\

140

e 13y 58ley Agll BYMe semy Jo « (00) Joddl 3 i p LS aalldl olalll gls
G J2 3 iU Gy DS oA ) ISy B! ) Ogaae S Ly Lo M o

Lol (o) B3 0l a2t Lo Rzilinn mls ) sl Bl Calez o 5Ll S dgle O)

il Lede ampl @ B0V Slalall pslate o 2ty Loy dend) BD) LLsy) 2lys 0] L2l

! B Jodie e 8y Ja) )05 degast

1402 (053 Gem e et s Nedjma kel 0l ¥y 532 3 aslomV1 gl 93 ¢ s o s

73

22




Y Gl ) juriay A3Dle 5 ClEMall (3 pudill <Y Jasadll

B S e b Lol O ") BB iy 0 3 Lo 28T a2k Slemy B oy
C;’j&-ij‘ sk U-Q Al dgleh U Loy e dgmge @ SlS syl ob July "Ll &

123 T .
L}L"D/\.J\ M\ (S g gs‘l" izl jes R0 oy L}b‘)’ud\

LW of (Geyskens & al,. 1999) Jlesl iy oV Bl 3 il Jlg 81 o B3N —0
Vg 195Gy i, G el Sgmne o bl fisb jlane ] (3 meds 28l Lo
o bl ST LS s Je W) T (Dwyer &al 1987) J adal sl 5,55 Je cniL)
(Sirieix & Duboix, 1999) :»» IS s o6 &)l auh b il =Y paze i Lo 0L L
lgzd) g boie =T gm8 ol (Lol 300 85l oy e olie V) Unwrg fize J2F 2880 OF o bl
Loys 2S5l 835y B3 Adl wgdlly e 2801 OB iS8g 2 )1 s L)L iy a5l caedlal) axil
55a oo 481 OF bl 31 (Alllagui & Temessek, 2005) Jlasf of ud dlyefy . cllgzdd
J (Théorie de I’action raisonnée) Jsishl Jodll & ko Jo 1153 (xflgiamal) doogidl) o SK-Y)
gzl JY1 393, 0L 3 ladl odn as (Lol Je 2zl ST, d(Ajzen & Fishbein, 1980)
OB« Ayo pita Say Lo ) Ol slizel o 28 O &y Sghu—i— CiBgo— slisel: fulod) o

RS INCE MNP <P Lo, s aadll Ob e cpim L)

iy Lo,y Of U »25 (Selnes 1998) U acad b agmy e 2V ael deel 43
g sn Lol e (3 I e el5Y AN Loy e Lo e MT o ) Of ans (OMSee
2 a5 Byl pato) (o domzdl) SIS Ladie )

(Lo g Y o B 2,111

el e plidWlg Lol o ple ISCay 0085 8831 335 0L Hening Thurau et Klee (. S -5
o NG ol pe 8y S Wiy darg gl SKay i Lo e JWl eandl Ll e G 20l D
bl Lol I o 24U Al 83 Liily sl

1410’ aa;i G faZalki w E Y Nedjma 2\»)\.«.3\; Q}ijj' ;Y} J.:E; _} islon ! Z\i)JL‘ 93 ¢ JW o g;‘iJ‘;123

.143 P ¢ A @}!124
125 Adel Béjaoui , Mohamed Amine M’henna , La Relation Satisfaction, Confiance, Engagement : Application Au Secteur

Hotelier, Faculté des Sciences Juridiques Economiques et de Gestion de Jendouba, Université de Jendouba, Tunisie,p09.

74



Y Gl ) juriay A3Dle 5 ClEMall (3 pudill <Y Jasadll

Ly o5 U 38 OF - Sa lrlamV1ods 1SSy Sl dslons V) Sl b= V1 ilsy Lo ) Lo,
Hening Thurau et Kleel997, Henning Thurau,Gwinner et f\jﬂm‘)@g\ Lible
.Gremler 2002)

oy rneS B e BLOL 38l cod w1 Lol (el ) B0 0L (il Se 550
NixS ks o i OF S Sl lll s ils 3 ablaly L) ((Morgan et Hunt 1994y vl
.(Clerfeuille et Poubanne 2002) &3l walid oda (ry 25\

055 Loie claylozaly B3 e LU ol e ool stan o Lenall siazo ol 58 L))

Goid ol LW LB o B (3 etV e ol sy g bl e DS TR i 1)

126 .
LM sl Olaas

7y Jeayt o S 3.1L 111

B e oo lalad) Sk w8 e JlaWl 8 36 (el Loy 830 Ll Sl JLss¥I et
5 eall deliy ST o llall (693 Slaall [afliazty Slaall @ il Gaxill ailadl

QL 38 Gsmr eidlesy Ralad) oy JLatV) o le gt BB I ol il Lo Jo 3 xd
I e Mg sl 2l iale] e gt Tg o edlall e JLai¥l o LoS7 ceSlaadl £¥38 Lo, 8345

oot @ wlekadd Lot Con Wby cmld) @301 (3 anaill wladdly Sl o Slaglas wadysy
oy ST s o ppadl oo, S Sy Lolsll

335 el o JLa¥l B b S5 oDl Loy 185 LS 3 Lila Tzt JLaiV 2y b o
L) G BV 3 s ) Sl cadl g el o fuea gLkl e Lol Jol e =
i WS ST S i 5 e e T LY Il Lad s 3l 2l el OF Lo
Sbeall el ] sloxa¥l o cpibgll 3ad ale (Kas Lo oSl Loy O 29531 Jl2t 3 olulll

¢ Giid e feally Bl ladanly Aty il grs fuladly olleza) e il dede als Yl

%5 Adel Béjaoui, Mohamed Amine M’henna, optic, p10.

53—52up cégl.w e c”M‘ ;Y} EQQ)' L} LAJJJJ 3l &}M\ﬂ dasl) J,-\},J\ ”L@U—’ JL:S
Blily eSasll o b UM 2B 2635l Sl o e Galll sng (B 28 Bppary Caly B3LAL) Dloall dliles 58 LUV Sl

127

cprn DU 68Ty Al plazaVl oSl jlas] IV oS3y clgde

75



Y Gl ) juriay A3Dle 5 ClEMall (3 pudill <Y Jasadll

Oshat Slaadl (b Osmogg Sasal) mn Ogiglan U Sloddhl (3350 O Slulyll (suo| oo Al
bl 8k L) i e SVl g JWly (o B18Y Al STy Loy 8T oSee e
Loy 22d) e dolsy (ledlasy Loball o 20 Oler o e ple [ Jod) JLai¥l Jg
Ll ) BLoYL celadt wllp 3 ST e V- 2id ) D64 oYL (635 LS Vsl
el ssle) ddes s

128 . .
Jrosll s¥99 BN Gygud oy A3 2,111

worsdll O3 Loguanty (S ally lawsl) L3 o Ule Lilazaly LalS Loz ol Lyl (3 6V Lo>

s g UL Bsmdls Lgns Juladl )l analy sSlaal) Loy 32 ) Ledls s (&) il 2V

. el & Auby Lw OUMe 39org V| aiid u§-€ Y eVl oy Vsl alxg 3dd ) Bagll 5 kol

sl Bulail) @33 ) Al o ol) oS onll 83y 4 Jsesl) e SN g rin
U et Ol bsf Jo Jardls UM 5y5m5 psgin b3 &) dedaill polr ezt gl aS dad
Al Jomiy bty 8 Raladll ol et Bl radl O o cdd dgloas” 3y (st
o b malall ol aisn 5505 (50 r Y Balaill e Jales et sag Oy ) SRt s 25U
058G Ladisg (Jlas S Lme iy ¥ Sy daladdl (2 jased gy vl Ao e o 1JU) Ll (2
L addle tbgd mll) 4l 056 Lkie Rodadl) s 4Dle (3 ety By 15 ALl 0dn (3 fasd)
L cige ) ool foandl Jpm Cpor JWlg cdgll Jlgb 358 3ndy 3o Ligye o 2105 Lnjlizely
Jolozy gl 2alacl) O jlasl e Cpmbliald OIS 2 e P o ciladanall Sy ammgie 0555

O e olrlam Yl oda e 23 U Bzt sty 2o OY sltaza) ey $pall 6ol o445 Lo
ISy odleall ud L) BLYL Shoall me S Lalaal) P e S 334 OF 2alaild OIS

@ aeles O BLa a glly oaall e eddle a5 OF Aot wdaes 2l M oda (39 ool e 312
(@Bl b Szl 518 Jo aall o DUl a8 ey S By ST I Sleal) Jae
Roaill o wT) B s o B2B 1 e o 8T gb Vs Lo 3 5 W1 al i U

T8 o gl gompn ¢ Jomall £ 315 (3 Lnygny B 319 sl sl " et JU'0

76



Y Gl ) juriay A3Dle 5 ClEMall (3 pudill <Y Jasadll

IV e M3y cllsn sSloe e Jsadl Jron SUMA Grged ol bt O Jsilh Se UL
RG] e 557y JB Sty wnn Joolsdl Wb e Jolin s e Sty Bl 83U Gand o o
AL Lggrsie ane AN il ol B3

AN e e ] L S Grgedl) (3 ol V1 00U ) s 1 ABIL s Byl 1.2
Sl bl wldal) 3150 SV el o il 0L 356 css 3 Macdonald ut
« To be trust is greater compliment than .3ibls .0l 5 = asgin T 0 20l

bing loved ». George Macdonald

oo ) sl o als BISG o 3] 0y — Sl WD (3 1 g 281 A Sl Al (3 1
(Sapienza et S ol oSl 28 Lo T 2008 it adl il ol U ol

= Zingales,2012)

A Lo a ST Jo anls i b cieY) dayy b aadl g jslony ol e (3 Cpatge Lind 2

L3N o L} i)

Ol slo)Y ket gl lsdlly aadlall oda o mosst) dBslang ol o 3 iS) lys) o 22 doas
Oliver  cn aaly csVsll 3315 (3 & S o5 ¥ BT Y] (b M) Ol V99 Loy jeandl ot o
1992 2 Fornell waify Loy line Jeaid jlzel ae s Vsl Sladie o Lo Jlg 2280 0F 1980 ae

S 2S5 B9y 5 el IMs e Casliae S Lo s oVl 0 1993 2 Selnes
Ll o Vol iy 302 22l OF ol ) cndl aasdall )l eghs o9 Lol Crlase Gl Cnla
Aok Doy O a1y 281 oy 2lg) B 355 HUNE s MoOrgan e U olulys il 3y

BB dm W) n Lol 193 Coaliy Vsl o Il sl on it Oy Ul gy A AN

Vsl ladia Wy Lo M cazdl of 2000 s Sirdeshmukh ds-ss &5l 548" olaw sl oYy 8

ey CpprieS” Juladl) dland) Al sl Casoll ;TCA AN AUl e

129 atifa Ayoubi, « L'influence de la fidélité & la marque et de la fidélité au programme relationnel sur l'attitude des clients
(cas des banques)op cit, p66.

77



Y Gl ) juriay A3Dle 5 ClEMall (3 pudill <Y Jasadll

PO a Yy sy blsy 3T
Nglt Of Terrasse el ddly «o V) Sl el el oo 5 2Dl Vo)l o Bagn 325 oI o
o2) sl Slmsy lpni o8 Bl o Blisell Osill 831)] ey S plEIW Bo 0 O
A sl SISV Oliver Com LS wane 2 gVl U fany Y1 e S (Dl Oyl
o Beygeedl) bl Sy Ll a5 08y p W e ST pllasly (Radt o dnl) sl ks Gras
B L e 2 JUCE =P

 Szid) a3l

1499 Jeadll Loy o B 4111
w Eal] BMe dor LS clgne olany @) Zedaidly 8o 358y Leasd) Loy (e BL5)Y) a2l oosls)) Al
Loy Lipg Mo sl il Salely Lol (g Leme Julazy gl 2ol addle (3 ez 3 axd )y el Lo,
: ;yyumk’uwws@wwyows Loy pon o S S Vsl e oo

13
Sd>~ .,Uzjj ¢

LML el Vs 35y ISay Lea)l Loy bl -1

odoze e O] ) Ol Qg dalad) o 3lg) ISy sl B3le Ogol ) el psiy =2
b

Y sy dor (K k) e 1 Y Lt aleal) Sn ST sl s3aall 055 O S5 -3

132
.3 Gp&\éd)bﬁé-’&é@d)bbé&bl.&

Ll ol ) eShoal) OY sy & Lals jomy ¥ a0 Ny oonll L) c G50 BLEVY o w21 e

133 Py
. @}\glmwyﬁwﬁ

(053 e o (Al Bgedl 2l BADR) 24 ) ddlly 2540 el Al auls 10550 ¥y 5315 & SNl Grsdl 195 " s (550 130

69,

181 everin, A.& Liljander, V., OP.CIT, pp234-235.
182N dubisi, NO., Wah,C. K & Ndubisi,G.C,OP.CIT,p546.

138 everin, A.& Liljander, V., OP.CIT, pp234-235.

78



Y Gl ) juriay A3Dle 5 ClEMall (3 pudill <Y Jasadll

Com @Ml (3 haze Vg dloloh prall wl)s Lo G0 o aedll oludly ozl e Lo N 0] @
2003 ;Anderson1994,Fornell 1992,Hirchman1970,Richins 1983,and  |sus5
33sharl) 2SN OF LS s 831 n g 2 Jloim B c055]y oDl 0550 Lotze i Singh 1988,
ery A ] i 4Ll

J(The confirmation/disconfirmaation theory) WS pieg a3 5 oy
3058l sl Sl L 3a=n Lol of Oliver,1980 ;Churchil and Surprenant 1982.
1355 S Lo 550 aShe sl AV gl Lo L) pie U] (6385 34550 ol Bkl sl

t ok WS edeall Loy 26155 Lovelock Patterson and Walker 1998 - s
Al alVly eSlenll 6Vs Uidy Wbyl gy 1 JgY)

055 @) B gald wgta 5 IV o valin) i LeST(LaY1 SN Ol o 05l ) Slasll 2 S

ABleds e onl,
Ol 5s adie sl et e slizad SU e daly B dl2las ST as 0sol )1 sdleall 1IN
(Eaad J2d) oope il Salh) s OB Ly saeldl e LT daid] e b Of dizey oW 3

A e $2 Jedl & Jaly o Bsai s sSleall Ny e Bk i

Selnes  JUM Jom o mmdlad) o9l aope ST 0n Osol )l eSleall OF (5T lilys o bl i)
Aglere¥) Lo ale ST O Wo ) Of sy 1998

adfall Sl e v o sl (3 mmdl o Aeadd e IRaYl s sl ) alYE ga V)
Bl JoF s &) Al 35eby

OF S Y o2l il 09l 0L Sl LSl LY alaghl ¢ &1 (2003) Darpy  sVolle oL ¢f,
Byl Al )l atlant sy ¥l e o (IS0, 0 (S (L) Ol e 35 05
i) BY el e Lo it @l salene e )l e uill e 0L iy clogiy

AL ey Al o Gllay ol b 2wy & IS ST (U i) ggeall st e 2Ny (e
QU S e S e 1T T e shad 21 3y %0100

79



Y Gl ) juriay A3Dle 5 ClEMall (3 pudill <Y Jasadll

B 445 sl Loy o B35mgadt SO §191. 1.3 TII

Jroll ld sY g Lo J1 o BN Y- 1551 1 (12) 03y S

—o — ddl — =
A
syl N
i
1
1
1
1
:
1
1
1
:
_ 1
» 1
I | -
W W
— 3= -z Bt
A A
P L Y4l
:
1
1
1
:
1
1
1
:
1
1
I | -
P W

7358 Jlmal Lyl Blys 1 DJEZZY 23IL 00l sy e 3550 SUSh A" st s sl 1 piaaal)

171u.o (il o c”:\c.lg.:.L\ ERNEIAL

(55 G gompn LIS SVolall g Jlamnoly i) s DjEZZY ANl 0l sl o 550 S Al et (g gzl

173-171_,

80



Y Gl ) juriay A3Dle 5 ClEMall (3 pudill <Y Jasadll

B aex Ve s 0S5 Laie AL odn 44 Tl oy it Jo5 o ool 05 =T — Al
sy g 5505 OF @lUd ame (1) dlgdl (soliy 05 A ol (3 LLEYY Jules .a5Yay Ospll Loy O
Lodls oyl adn 058G OF (5ya,0al) o o 6 QLIS o 003l soy s B0l iy S5 Lo e
() 3 (@) (=) AL G OLadl 5 LSTades

ez OF 5,2 61 GUW (3] gt Lo 5old 130 V) (39 L) ods (3 0l O Y 1= — o)
(39 A e 4l sl U Ol Lo

Lot Ggten Dt e G5 0550y 1in St 93 6V ) B8y Ol Joms D o — Al
L)Y Ryl segd) (ST 13 U A e STl e 06K WL (39 LB e

Loy s pbss 9,2 Wl ey 5ot V118 £l (Vg o Crugins 359 L5 1 =3 — Al
S5y milie (aaST LS Sl 5 lmadl Jlemsal of i U Ll LSl 058" ell3g 5L

95 mllsS) ) Lol ga Led il ) OF o oVolly Lol cn e 283e a1 — Dloal] ddi—
wsly b S aat Ba b B a Lagie B0 ¢ [=aS KAl e a s el s sl (D) £V
e S g NS e L ey S5 L Lo s

AU s 2 ((Sous Optimaly s adad 3 0 (Y060 Yo sy O 1=3 — Wloed Ludi—
055 Of gt WS e o sV e (T 2l Dy 2N s 06 i Loy s OIS0y 3>
Joamt 055 (Y060 ) Lo o (ssndd in LML Vsl e 3T 000 ST (Slay wiiye Ly Sllan
U g8 Gl Al B gl Sl il o A () B 3 (V) JadV e w53
Yy o Lol deys Bme o (SUeldy gne Ogbalan ol AU &) o

LS Lo ) Syt Je LU 1) o)ss e Vel (638 OF S LS csVsll ) 58 of Sk Lo i O 1
P g st ool ¥y 338 Lol T ) L e

LS bt o ez JICal dne Hligh Joend) s¥gy Loy o UL ddladdl Y1 ) 35a)l s

.(13)(,3) el ao g &

35| jang,C. J.& Wang, W.H.,OP.CIT,pp775-776.

81



Y Gl ) juriay A3Dle 5 ClEMall (3 pudill <Y Jasadll

sYglly Lo It a3 dlasoeodt JSCY1 (13 SCs

’
2

)

7398 Jlansols 2 ler auls Nedjma  adldb gl ¥y 344 3 isben=V bl 03" cMe o o pbaaal)

135 0P il & 4”2\1@\ oNoalal

a5 ), Pgaal 1 ol oW 3 Dl o e T e Lo psgda Jo¥ U Bl e
o) o) o dodize Ao VIl i Loy clgin B 332 e Band) o el 5,08 WS e
a0 a w2 ) e cdoly psgdd ppnd Vglly Lol jlasl (S6 Y JUby cipms 2ot of el
Nl skt nall b (W SN SCE (3 eVl JSCes ey Bty Vs Ll TsSa 0085 I
oo @l IS LI Gad 093 Lol e ey V- sgmy e 08l e (Lol 33E 0o

82



Y Gl ) juriay A3Dle 5 ClEMall (3 pudill <Y Jasadll

oS Y @Al s Jald S al b o Sl eVl e Tmn ¥ lep O3Sy Vellg Lo O bl
o Bl Moy (Lol 3 09 sV e iy (5T Vg Wl i wny O 09y L)) wd
35Ukl 3y Logi 221l s OF W1 0Ntz Ologgin e¥elly Lo I 3T umy (sl ualidt SN
g S 5y
etz oS i 2o 5T 4a Lastudt JC201 oF (Oliver,1997) s SUREUE SRV ERON
Jemz OF o SE Y Lol OB es¥olly Loy U o prondl) i jizmy (odlly eVl ) Jazy o
Lzlio U clzeVIZ 130 Y] gos OF (S8 Y @) )8 ol alsms ames o Lo YL oYy U] L)
ol e LT e e ol ¥y i om0 e AT 2 L) 0 Ly (o] Ly
493 e 3y O e Y sy (Jlse Jros Jo dpadt 3 S W e Lo ST Y)
150 Jsbes Sy By ead olomm V1 ey Roddhl of el 3 St oLl 538 ) 312 Lo ) 0B
@ 3ol bty skl e de gl gl 2l b (8 el g s e sy OF (S e O
oS lgzeld Sl SN e alailly Jsosl e Wy (i oyl sds pll sy Oy (s
33 e dem p i3s3 eVl bl aa)l jeen ©Oliver, 1997) ob «(ultime loyauté)
P Jgd) Sl o LS B aad e T g gy cmall atiillag cllgrnd) slizel
Yl Sl l (7)) 0By gt

Szl qsll] aozedl
LS ) Jgo nSlgaadd) 2L
=l ds sl Gyt e o
Al ety pand ol Ay
el s 3 0sl il ashl el | Lt gl Aedlall I su Jal RP]
oV oyt Ll b ) 6V Bl bl @,

136 o il gy "Nedima wdll 0pl eVs i @ asle=V1 sdl 49" Mo oy i3 2 bl

B 40;5 G c>-JA c” 3\:L<.:.M QY:L&U CJ}I JW\; Z\.:E.:.JGJ &wbéNed_jma ZLAMLY J}JJJ‘ ;Y} ‘}:g g} Z\:,GLQ.b-Y‘ Z\i}&‘ )jénchk& o u«"«gﬁlas

.136-135

83



Y Gl ) juriay A3Dle 5 ClEMall (3 pudill <Y Jasadll

ol Slegestt aa 38N ads by ) JUlly (il NI ] Jsoddl ga Sled Gudl 0
oS8 o g lae iy g gl STy il 55T oV Al Slalaidly B sl Slegastly
" fanatique " inasse ol ez " (o3ly 3lg] OBGL O 13L € eVl Budl s UL Jsogl el

el Y5 e oyl edn i OF ol i O e ] an

el Lo

W el Vs Joasdl Loy ¢ Bl Ggdl o IS0 Rl Bl S L0 I3t e
Vi aalll (3 30 oalh dilene Laar WY Ly spmgll Shiladlly LLEYI dopsy lpacd) sda 287 (s
o T S Gl peias lawsll alazal OF G lakzo) Bl el sl (s il 350 429
S el Bbae OV Bendlidl B gndl) Sl iV Lerde &5 &) 3RLIL Lalul Lag s >l 5as
2393, o8 AU Lglothe By hetd b 8 s gl Byl Cs ) o Ol o Y1 2l
Vol 3l Lol 328 1) sl gl Bl gn DML ggudl O clgms pglolas D 0 AL

3l A Bl O Ay B SBDeg W13 Sl 3gmmg V) i S Y e Yllg Lo S

84



: @L&J/ M/

ALl ety S




L) il pall A Jadl)

il Led @ ot Bl Slpiiey §aoge gl AL Slabll oY Lo Ladll s ey
CeVelly Lol GeliSl g plnall b (JLaSV cplYI caid) ) Sl Grgmd) slasl (3 Bzl ol
Bl Grged) £ aoge e S G Slulll Ty

P OBIAL B! einey Aol byt

Rabarol) Sasl) £y Jo Joladl) mdlgsg UL gl ST Olginy 17 SBUlslg g Al - 1

51 Sy UL Gysmd) ST e iSO gl 3 freny el Wl 1 dulylly Coudl Sua

(L.a\.'-,’-\ el cieloc V) Mslad) 43.5.':5\) eManll & J.Abd\ ész (Lo J&UE Y cr\}ﬂ\)
el Ny s aysly

B sl Alg Ly 14 (3, ISty #5405
Uzl O izl

SBMaly &,}wﬂ‘ QU}Q 9 Sl

/ s, — J_cbu" - -)44\)) _C‘J.:M
A

Yol l
sHonll 28193
-
delon) Ml -
Lol deles —

10,2 083 o gy " dadaial] Sasll £Ny e aladl wdlgs 5 SUNAL gl STF LU 5LE Ad : pieaal)

653 Ga gy ¢ Aedaiall Sl £¥y s Jabad) w81y g L gt T 1B sl als™

87



) il Hal) ;@m\ Jaadl)

Clall (3 edleall £V gy (Boldh) alalally Gelozs Y1 Sl 2zl Lalad) mdlys cw BMe 33y
A ke ga 220 Lo O1Sh 455,31 Al

i e O e Manlly C2)Lall Gp 23l (Sgims P

Ggend) Bl sl Beded Al ) e 3Ll OF eyl lrbinn ) e degast ) dulll cloog P
s g Lo & Joladl ol 221 (3 s (dgYI aB L oY) L Judy Bl

" 138 . “
Vel ely (3 gt oML g L2 &3y 10y Lol Rwg S0 dulyd - 2

3 DM gl psgie ainly s el e ST ) ulydll sda G iyl ol Bua
Wis ) ssed) e oSl ) cois LS o) V) abasle (3 bt o) sV s oY)l s

0,V DSy Sl ) (3 aider Wglety UM st psgis fondl o2 idiall lucgl)

ol G 3gems Bty (15 o8y JSKad) dwhylll #3505

,;uli” I NEFINC Bl sl
Sl & J.»L:.:!\ Olgiw ddem

—

RPN Ancal) O

S  § g olis

/ Juasl
gzl
% 5y

'ﬁ)'.‘fj‘ eMos Uﬁ\}z LS 9\1}-” <L g} LQJST S BYL &}w«:—“ ooyl é\) *w\i Chav gy Dges :)v\-d-o-“

Staall Y,

6 o085 G o TV a2 (3 2y

- . o - « . 138
853 G o ¢Vl sl 3 LT SNl Grpmdl Sl wBly Fopl G 3502

88



Al bl Jal ;D Sl

) s

e By F bl e O UM Gyped) ol ayle ol 50 OF ) aulll cloy B
IVl ga ate 350 O Lty (ot el oy )zt ah AV Szie ol & iy

S s JLaV Oy sSlaadl oYy e SBBL sl olia) 156 Sln OF i) o gbf Lis™ 5>
A3 oty Bhas oty phIVlg Gabladl el & (L1 2yl o Sasl

AV Jla¥ly CRM ols o jadlly uid) (ondl Jos dngb pad 506 sy ae 3
(bl

LA gaze o andl g 56 sy 3

. CRM jsle o odedl szl pidd 50 5pmy >

J5 Y Lo @ AV JLaVly il CRM obs e sedl el ik 5 sy 3
bl e

(bl 238 N (L) CRM olie e Sl an baladll Slgin il 5T 59y >

cSasll Yy o gt ol il U gy B

Sl ¥y o padadll 52dly ol (il padk B sgm pas B

" Y S SN rsmdly Badd) S3gm ST 1 Olginy 139 L Sydall ol ) Js dulys — 3

oS Wgs (38 Olb 3 e bl e ine e S aul)s

Ny e WL sawdly waid) B3 T e (aaS ) anhddl cods dulilly Eondl Oua

oS i 3 3yl Vb e e SU)

1 .. . 5 . 139
055 o o AU Vs e SN Ggelly ek B3 T (ol sl N s

89



) il Hal) ;@m\ Jaadl)

&l alis i Jo=3 dulys (16 o5 JEEAEM] Thgel

sMasd) Y9 < dadsd) 85 g
aslazel
L)
SBNL (G K
(‘)’J! L0y 5
&
oYl

28 o (3l pmn ¢ gl oYy e SN gisedly et B3 ST (gplall plie ) fs 1yl

o WENL] s
L 5sdl Ol 358 SU eYy e eed) Loslol dedall deadd) 530d sl Corge ST dg P
(A 0.05) aslaxy AVl sz
Stons 5 Bp) Olb 358 (3 Ul rpend) s dasdl S3gm oY Jilay Comge ST sy
(A= 0.05y asta>y
e Uiy did) Slasll 3 Ol o B ) ly 0l s gk b Aty — 4

G ) A A Al OV aad VLW edige dewge Al dulsr'ay
(0,290 0lunds
VW awad) dewsll 3 CRM ST @2 1] & anldl codn 1 dulyllly Condl Oua

Ay SlpaeS” NIy 28 Lo sems D) Ny o edse

655 e g "Ny e Loy ded) Sl gl (3 031 e BN 315 31" sl iy 1

90



) il Hal) ;@m\ Jaadl)

Jgbr uph dalys 1 (17) 0By ISt ity 3905

-7 CRM i
’,,"’ Sloglall o
/,,/ Slagdall Lz
-7 L <.
- L)) Lo o) 520
- v L)
M\ ‘ﬂ g A £
P 2 4S50 calelal) 1)
\\\\\ (ﬂjﬂ‘g‘
TSN CRM i,
G e Il \‘\ S
Tl o olles
R R PR ~..
TN AL pleasyl
Sledd o3

67 2653 Gow g ¥y Jo Lagdliy 2atdl Slasll (3 Opl) e 01 315 w1y el s pkeaod!
) s

N e sSasll Lo S alas] ANs 5 S agmy B

ey e eVl 2 als sgmg sVal) o Slaall Lo las] Y5 53 T sy B
Oyl Ny o (Slashall g sl ) CRM oS agtas] a0Y> 93 a5 pas 2
Osll eNs e (e Slos (oloadl (o3 ) CRM Gl alam) Y5 33 5T 5my B
PVl A (Lol s Oppll ¥y e CRM Gty 5 Ul aglas) as 33 T agmy

.3%.}23'.») Qw

91



) il Hal) ;@m\ Jaadl)

O 1 Nelson Oly Ndubisi &wtys - 5

A structural equation modeling of the antecedents of relationship quality in the
Malaysia banking sector.

AW Sedl 3 wlsgay Sl Lo dadl) 13l BB B3 a2 B ae dulyllly o) Bt

Nelson Oly Ndubisi  &slys :(18) 8y JSadl dutydl 73500

a&)
Trust

A Y
Commitment

ylay) WRTI A8l 3352
Communication

Customer RQUALITY

deadd Sbjz-

Service Quality

el yall dallae
Conflict handling

deadl) o Ll
Service satisfaction

Ndubisi, N. O. A Structural Equation Modeling Of Antecedents Of Relationship Quality In
The Malaysia Banking Sector P137

o3y BN 39 Fone ) 13U o psasl) (3 eDlenll Ly O ] sl 15 hog 1ty il

Lol all il daid) Loy —ieddh) 53— YLasV) —alVI— 43 Slaall Loy @l g0

Loy —aadd) 535 — VLVl —alVIm a3l ol a5l semgy L) oShasdl Lo l8) 650 doyy -

BN B39 e lelal) idles — dandd

1 Ndubisi, N. O. “A structural equation modelling of the antecedents of relationship quality in the Malaysia banking

sector”.Journal of Financial Services Marketing, Vol. 11,N2 ,2006.

92



) il Hal) ;@m\ Jaadl)

Olginy 2. Chan Kok Wah and Nelson Oly Ndubisi iwlys - 6

Factorial and discriminant analyses of the underpinnings of relationship
marketing and customer satisfaction

Sloall o F 3y B Grged oo ) alsall ad L] Eod) s ey 1 Rlyllly Condl Bt
ool Loy 90 3me g il 8y s

L«.{LM\ L.p)) E\BM\ 3.))9-) (C\J,J\ ca Jﬁ\xﬁj\j JL@"YB W\j S;LQQ\ r\f\'jy‘) 2\33)\.&5\ di}"""; V..C«.,U
5350mg #131 me Jaladly JLasVlg 2aslly 3o LS plW) (o ST e 2pall s abslas (3 ol Loy dainy

. . . 143 “
Determinants of performance in retail olsx :Jhan and Khan awlys -7

banking perspectives of customer satisfaction and relationship marketing
535 98 L B may JUI Loy slafy Oliaae Jo Cadl ) dul,l s G308l yll 9 Eoudl Buta
i el Ol gl 6ol U Loy Loy s 1) e LS sl sda Je ST (3 S BYWL 55
bl (3 8555l
S Loy Oy el Loy e 5 o Sl gl Dlis OF 2yl 2 518ty ) il
Sl 311 OF Ol L) ol LaS™ Jabl e i IS e e Lzl wle by Y e ]

A ol g GBUL ool e 802 Bygs Slomsliin) sk 1] 214 23,0l

%2 Ndubisi, N. O. and Chan, K. W. Factorial and discriminant analyses of the underpinnings of relationship

marketing and customer satisfaction.International Journal of Bank Marketing, vol 23 N 7,2005.

%3 Jhan and Khan" Determinants of performance in retail banking perspectives of customer satisfaction and
relationship marketing Singapore Management Review, p://findarticles.com/p/articles/mi_ga5321/is_200807/
ai_n27901656/.

93



) il Hal) ;@m\ Jaadl)

S 1 Nelson Oly Ndubisi iy - 8

Effect of gender on customer loyalty: A Relationship Marketing Approach
Marketing Intelligence & Planning

UYL Byt aolis o BN (3 il 93 8 Eomdl gl O Al yllly Eondl Bua
sl Sl pladll (3 edaall ¢V (lelall ablany JLai¥) calpVI caith

Nelson Oly Ndubisi &wtys :(19) o8, JSCat Lty 305

il
Gender
aait) al AN
Trust commitment
53 #¥y

» Customer loyalty

Juaiy)

ale ) pall dallea
Communicati
Conflit
handling

Nelson Oly Ndubisi” Effect of gender on customer loyalty: a relationship :aall
marketing approach”,p51.

TN T

Ve il K DL U SBBL Gapeil) ) Y1 s Le1 S S OF il gl 3>

V5l o ) U 3 (s Jann 593 oty o) el (sl ol cisgll e ) an >

OsSA e ¥y ST Y1 a8 O ) w5 ool e B

o (lasVly wlelall adles alVl) c B 3 S5 Y (Vs — aadly ol 3 g k) B
R

%4 Nelson Oly Ndubisi” Effect of gender on customer loyalty: a relationship marketing approach Marketing
Intelligence & Planning Vol. 24 No. 1, 2006.

94



) il Hal) ;@m\ Jaadl)

Ol | :Nelson Oly Ndubisi and Chan Kok Wah itys - 9

Supplier-customer relationship management and customer Loyalty ,The banking
industry perspective

Y Al SUNAL Grgendl el ST Bme Wl 1) 2l s 1 Auhlly Coudl B

by lpaneS BN Be gy W ol sgomgr feadll ¥ o el ae oladly JLas¥I (Sl

Nelson Oly Ndubisi and Chan Kok Wah dufys :(20) 48y JSCat dwlyldt #3400

5;&9\
Competence
Juasyt aau
Communication Trust
0}3}5\ 3T
. Bl is g _—" Customer
o loyalty
c ) Relationship
ommitment quality
g Ao lae
Conflict
Handling

Nelson Oly Ndubisi et al:>” Supplier-customer relationship Management : yi.zel!

and customer loyalty, the banking industry perspective,p224.

L Lele e gl e Leladly JUasV W n SO 31y spime ST oy B

B e R g

%> Nelson Oly Ndubisi et al:>> Supplier-customer relationship Management and customer loyalty, the banking

industry perspective’’, journal Enterprise information Management, vol20 ,No(2),2007.

95



) il Hal) ;@m\ Jaadl)

sl Ny e B By A e S Gl (spime ST gy
4 Jole gy Ogl ¥y o gl o Jaladly JLas¥) oY1 e KD 18l (sme T g B
oy g
B dpegs Jule 2y Ol oy e gl qo Jaladly oY1 e IS0 s (pime STy
oy prieS
146 Chan Kok Wah Naresh K. Malhotra, Nelson Oly Ndubisi, &3~ 10

Relationship Marketing, Customer Satisfaction and Loyalty: A :0les

Theoretical and Empirical Analysis From an Asian Perspective
JLaiV! 3,d) (3 LSy bl sl bl dnlys L] Comd) i Ooigy il yllly Condl Bula

Bay JaloaS™ Sasll Loy T 3 ) B LS aall Vg Loy s LTy (olslall adilsgy
Dy Crorgbly Wl Slgm gl am 2o ) s LS codaall e ¥ag UMl gl sl
Vs ool Vheall S e 335l Ll i

Chan Naresh K. Malhotra, Nelson Oly Ndubisi, &ys :(21) sl dwlyidl 73500

Kok Wah
Al A
Commitment
9M‘ LA.AJ CJJ%"}S‘ #YJ
Juai) »|  Customer
Customer
I . . loyalty
communication satisfaction
153 dallaa
Conflict
Handling

Nelson Oly Ndubisi et al:” Relationship Marketing, Customer Satisfaction :iaall
and Loyalty: A Theoretical and Empirical Analysis From an Asian Perspective “,p
9.

% Nelson Oly Ndubisi et al:” Relationship Marketing, Customer Satisfaction and Loyalty: A Theoretical and
Empirical Analysis From an Asian Perspective “Journal of international consumer marketing .5(9),2009.

96



) il Hal) ;@m\ Jaadl)

OF Al oy LS aaiVgg sDasl) Loy (g UL Gogmdl sl (o 80 gy dal ) il
Ol Loy s sVl sds o dny S 00 3 ys 3 05 s

7. Mousa Rezvani ,Shahram Gilaninia ,Seyyed Javad Mousavian & - 11

The Effect of Relationship Marketing Dimensions by Customero!s:s,
Satisfaction to Customer Loyalty

¢ edandl oV Olaia) UL 3rpnd slal 358 2y ) Gl i iy 1l iy Eondl Buta
el 6¥g9 MR 5ygmd) sl oy LolsaS” Sanll Loy 30 W3 1) Oy LS
Mousa Rezvani ,Shahram Gilaninia ,Seyyed is!ys :(22) o3, JSad dulyldl 3505

Javad Mousavian

-

4ail)

Trust

o))

Commitment sNanll L& sSanll £Y 9
- Customer
Customer | loyalty

Juay) satisfaction

connection

£33 dadlaa

Conflict

Mousa Rezvani et al:” The Effect of Relationship Marketing Dimensions : yhkael!
by Customer Satisfaction to Customer Loyalty «,p 1549.

" Mousa Rezvani et al:” The Effect of Relationship Marketing Dimensions by Customer Satisfaction to

Customer Loyalty” Australian Journal of Basic and Applied Sciences, 5(9):2011.

97



) il Hal) ;@m\ Jaadl)

Sosll N5l (o g3l o Jolodlly JLarW N1 @i o JSI 50 sy gl spine ST A P
Lo I e
oYy e Sl Lo gl ssine ST amy

"%, Laith Alrubaiee , Nahla Al-Nazer dwlys- 12

Customer Investigate the Impact of Relationship Marketing Orientation on : 0\,

Loyalty: The Customer's Perspective

Ny DBl Gl Slprne ST a il 04 (i Bl s o5 ¢ Ayl Codl OB
Gyeld = Jotdll = ekt ) el ) T A3 ) s (U A e Dl
eV e Sl gl bl 5T e DIRAVL ( pedad

Laith Alrubaiee , Nahla Al-Nazer iwlys :(23) o8y JSaI) dulyldl 7300

AL
Trust

4 N\
al AN gNand) £Y g
L Commitment ) Customer
- 3 loyalty
byl 5l
Bonding
\ J
e ~
aylaiyy
L oudad)
communication
N Y,
- S il (s gieaall
L&
Al
Satisfaction &
\ Y,

Laith Alrubaiee , Nahla Al-Nazer « Investigate the Impact of Relationship Marketing : ylel!

Orientation on Customer Loyalty: The Customer's Perspective” “,p174.

148 | aith Alrubaiee , Nahla Al-Nazer « Investigate the Impact of Relationship Marketing Orientation on Customer Loyalty:
The Customer's Perspective”, International Journal of Marketing Studies, Vol. 2, No. 1; May 2010.

98



) il Hal) ;@m\ Jaadl)

el s aalll oz tdal ) il

A N e (Lol VLY cdailg I eplVle all) Ul gisedl) Lol g S g B
$Vgg DM sl B s (ot ally i) Bl ol 3lly (i T oy 2
]
gple b e (Lol VL) — aad) — Laly 3l ) Bl sl Dl ploza¥l g B
Ry O [P\ IV [ NV-JCAUNS: PO POVOPE.g R A [N
'*%":Mukhiddin jamev, Dleep Kumar .M and Jalal.R.M Hanaysha i,s- 13

Impact of relationship management on customer loyalty in the banking :0\s:

sector.
S Ol ¥y Je 555 elgall Bl U dnlys oa i i i Ayl ol Bua
2% L ) o e 0alls a5l aa )l — Cabladl—aad) —lV 1 (3 e eV s 3 falsel

Al I 35030 Al aead

Mukhiddin jamev, Dleep Kumar .M and Jalal.R.M islys :(24) JSad1 dwlylll #3405

Hanaysha
Empathy b
g Jo e 8l
Perceived conflict Handling deand) £
Customer Loyalty
Trust iz
Perceived value i)t dedll

Commitment ol HY)

Mukhiddin jumaev et al:”” Impact of relationship management on customer :aall
loyalty in Banking sector’’,p08.

4% Mukhiddin jumaev et al:>> Impact of relationship management on customer loyalty in the Banking sector’’,
Far east research center.(www.fareastjournals.com).

99



Al bl Jal ;D Sl

P o e il Sl Al (Cabladl Bl NI e ST OF 2l il cndl il ) il
Gylie Cledst o ‘}a_e\ o b Ll e pd) Jo g 61 LS 0l eV e Sy 8 Sy
Noll Jole Laad alle d3gr oI Slads RV nkestly U U Sl asls asly) sl

el s

130, Pei Ni, Cheng Boon Liat Sung aul,s- 14

Customer  Exploring The Impact Of Relationship Marketing Upon :olss
Malaysian Banking Industry Satisfaction And Customer Loyalty In

el Loy Jo Sl grsud) JY a2 auls oa ol s e Ol 2 dulyllly Eod) NP

e Darl) ;Y” B @y«“}‘ O A3 L} @;;M\ Lo, }_\.S‘U e SUAS™ (e Hlasd) 95}”

Pei Ni, Cheng Boon Liat Sung:(25) o3, JSat dwlyul #5465

el Lo,

Satisfaction

UMY (3 o)
RELATIONSHIP
MARKETING

SUNG PEI NI, CHENG BOON LIAT:”’ Exploring The Impact Of Relationship
Marketing Upon Customer Satisfaction And Customer Loyalty In Malaysian Banking
Industry’s. 126.

IRV EROC I RN T
el oYy e Lol Ll (sgme ST domgy B

10 SUNG PEI NI, CHENG BOON LIAT:” Exploring The Impact Of Relationship Marketing Upon Customer Satisfaction
And Customer Loyalty In Malaysian Banking Industry’’ Proceedings of TheIRES 4th International Conference, Kuala
Lumpur, Malaysia, 16th July 2015,

100



) il Hal) ;@m\ Jaadl)

e :Duygu kogoglu and Sevcan KIRMACI awlys - 15

Customer Relationship Management and customer loyalty :A survey in the Oy,

sector of banking”’
gl 3 CRM 00l an 51 35 3T by 2yl oda (3 Ul o6 s dulylly Soudl QGua
Ny e ¢ e sl Loy Je (Zirrat Bankasi el S

Duygu kogoglu and Sevcan KIRMACIT dulys :(26) o3y JSE) il yl 5 405

R (RO NP KX S92l g sHeall Slorla] i yme [JWOTR WL NEAPIRC]]

Learning customer needs Masll

Forming Customer N q laint
and complaints _ .
database P Producing solutions

peculiar to the

A4

iI clristamer

8y13) B! ae Mol

Customer Relationship
Management

11

O Lay
Customer Satisfaction

JL

G5 sY
Customer Loyalty

Duygu Kogoglu And Sevcan KIRMACI: “Customer Relationship : yhal!

Management And Customer Loyalty :A Survey In The Sector Of
Banking’’,P04.

! Duygu kogoglu and Sevcan KIRMACI:” Customer Relationship Management and customer loyalty: A

survey in the sector of banking”’, University of Pamukkale, Denials, TURKEY, international journal off Business
and Social science, vol3, No3, February 2012.

101



Al bl Jal ;D Sl

Bs Oy 0l il eMae J o plazaly s Wlas i OF U] 2yl il o il ) il
ERUR-WIPS- VU VINC PN K W - R NN UCH PV (P COLA [ PR PYPIRCH WIS R WSS I T
N3y CRM o w3l agliam] a0V 55 T s OF Ll 2uhld) il e ) Slatss (3 350
JsZ 095 Jst Ol me B 35Y Al Gkl OF gas Zirrat Bankasi cly ) sSas)

Al Y Sl ) U

152 :Sayed Eisa Nauroozi, Seiroos Korahi Moghadam w!ys - 16

Satisfaction and The Study of Relationship Marketing with Customero)s:;

Loyalt (Case Study: Customers of Ghavamin Bank in Sistan and Baluchestan
Province

Sedd  Vollg Lo Ny ML 3 gund] BV anlys (L) Cmdl s Coigy 1 Ayl o) Bl

Baluchestan g Sistan ib. 3 Ghavamin L.

52 sayed Eisa Nauroozi, Seiroos Korahi Moghadam «The Study of Relationship Marketing with Customer

Satisfaction and Loyalt (Case Study: Customers of Ghavamin Bank in Sistan and Baluchestan Province),
International Journal of Innovation and Research in Educational Sciences VVolume 2, Issue 2.

102



) il Hal) ;@m\ Jaadl)

Sayed Eisa Nauroozi, Seiroos Korahi Moghadam iw!ys :(27) 43, JSd!

SBMaly &}w-d‘ Sl
Relationship Marketing Orientation
43
Trust
La ) eMlanll oY g
> » Customer

al
Commitment satisfaction

loyalty

Communication

e pall 3
Conflit management

|

[ oo
=

|

Sayed Eisa Nauroozi, Seiroos Korahi Moghadam «The Study of : ykadd!

Satisfaction and Loyalt (Case Study: Relationship Marketing with Customer
Customers of Ghavamin Bank in Sistan and Baluchestan Province) ,p98.

el s Al cozpe iyl mil

e gl sty JLar¥l — sV — ) S Gyl sl 8l Sy ST dmg
sanll Ly

el Vg Lol oy a8l gimn ST domgy B

el Loy e el all ssly aatl misis 15U dy B

el (s 4z (S grmn M L}; .ﬂjﬂj\ 9pds L9 Ao gl >

103



) il Hal) ;@m\ Jaadl)

153, Laith Alrubaiee , Nahla Al-Nazer iy - 17

The Impact of Customer Relationship Marketing on Customer Satisfaction :0lss
of the Arab Bank Services

Ny OBl Gl Slaze T e gl 04 (St bl s pa5 ¢ il Coudl i
Sl = Joral) =il ) dasall bl ST S ) s o (S L demy e sDlenl)
N e SUL gl bl 5T e DIRAVL ( pedad

Laith Alrubaiee , Nahla Al-Nazer iw!ys :(28) o3 JSadl dulyudl 3505

Relationship Marketing Orientation

A4
Trust
e ™
al AN sNand) &Y g
_ Customer
L Commitment ) loyalty
4 N\
byl 50
Bonding
N J
( LAy h i)
. alaill (5 ghecall
communication i
- J Jaal
s N
Ll
L satisfaction )

Laith Alrubaiee , Nahla Al-Nazer « Investigate the Impact of Relationship : a4l
Marketing Orientation on Customer Loyalty: The Customer's Perspective” “,p174.

3 Laith Alrubaiee , Nahla Al-Nazer « Investigate the Impact of Relationship Marketing Orientation on
Customer Loyalty: The Customer's Perspective”, International Journal of Marketing Studies, Vol. 2, No. 1; May
2010.

104



) il Hal) ;@m\ Jaadl)

el s aalll oz tdal ) il
gele b e (Lo 5 oVLasl — i) — Lale Il ) UMl psedl) ol plazaY) g

el 6N oy ) O Sl S 335, )

$Vgg Maly Gg B s (ot lly o) Adlasl) lpraall Gy (sime ST oy
AL

T3 PV RO I W1 G IO IR R | |

. 154 -
WL gl sy Je 355l LS anlys Olgany i deses (Sokow ggidl o dulys — 1

LAJSA Yl 73sf Jlomial Byl 2y DJEZZY
Bagdls e e Opdl sy e U T anls ) anlll cdas s dalydly Coddl O
S Yl 2 b Jlaszaly gl 459 el ¢ plENY (Lo STl aaa) casiul
Z:\.wb-\.‘\ Cﬁ}v

dores (ko 5gidl o Aty 1(29) 2!

iSyde dad

2\5).\» ddgr

Jlerzaly agdypa) alys DJEZZY 2l 053l by e 3580 @l anl)s "dezt (s @il o 1 gkl

233 o Al oVl 348

54

053 o oo DJEZZY adlally 038 sy o 3380 UKl s "aat gt szl o

105



) il Hal) ;@m\ Jaadl)

Oly U aSull aadll Je Lab S5 DJEZZY  aolad a5l ss,d) 1o Z @bl eyl s
(s ol il a5 Al sl A8 OF ) Losdl @ Ll (oSl Loy e Lelg) S5 Layas 5,1 o
Lapsd ssn Y Wby ST T s ailay Lome adle 3 anlidl ) o095 5T s 3 Oy

133, Zhaohua Deng, , Yaobin Lu, Kwok Kee Wei, Jinlong Zhang awlys — 2

Understing customer satisfaction and loyalty :An empirical study of :olss
mobile instant messages in China

JU ) leds e 1 giVgy sSlaall Loy vgdd Wale (L 2l ods s tdulyllly Codl Bt
SU5s AL 3 ESA Rad) B S5 Al tad 35 Jalsally Vg jes e AT s LS
Ol 3 A b

o WENL] T35

Zhaohua Deng, , Yaobin Lu, Kwok Kee Wei, Jinlong Zhang:(30) «3, J<J!

A8

Trust

daadl) Baga

Service quality

___________________ s andl L

s aall £¥ g

1 - ‘o
| A jaall Aadl .| Customer loyalty
. Perceived value Customer -
|
- satisfaction
duiklall Ladl) /
Emotional value Jeaill Cil\Ss switching
cost
Ao LaiaY) dagdl)
Social value
Agllal) Al aladiny) g — (uiad) ~dpead) 1 Allira G e
Monetray value Moderator variables :age,gender,usage time

Deng et al:” Understing customer satisfaction and loyalty :An empirical study of : jadd

mobile insant messages in CHINA “ p294.

15 Deng et al:” Understing customer satisfaction and loyalty :An empirical study of mobile ensant messages in CHINA
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Moroccan agri-food industries International Journal of Business and Social Science Vol. 4 No. 11; September
2013.
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I/"

SmartPLS3 msty : il

dsisy 4ss Rho De Joreskog

Mslas c:.? OL. 8] 03\-0? Jg..’d\j JJJJ,-‘ J)b- e

—>s « "Fornelle & Lacker, 1981" .- 0.70 .. ;ST &Y ilaxY iU

Bhos 3 oy 6Y Flg SN Jalas 0 5 T Ll 1is 0 (Roussel et al (2002)

.les termes d’erreurs) sl oL~
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Latent Variables Index Values :sS) o il 40 0 M

AVDH LS O izall fi80 08 120 ) o3y Jour

LV Index Values SN ol
4,694 4a))
4,613 PN
4,651 JLasyl
4,476 glral) adlae
4,481 AR
4,613 Bl g
4,674 Lo
4,708 £l

SmartPLS3 GAUJ.; :)J-AJ\

2 oy Lol BY Wlasl dyis LV Index Values 3 wa OF Sl Jgudd o eian
el 2 2l ol B3 e SH S ULy cade 3ae o8 b O
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Al Al - Jeadl)

(S jeed) Bkl ]
(DV) Gt St (21 o3 Jgir
3 gonudl) o s
JLasyl | alzEy iy -1 VN (R T S
OB gﬁj@‘

Juayt| 0,804 | 0,000 0,000 0,000]0,000| 0,000| 0,000 0,000

@Y 0,495| 0,825 0,000 0,000|0,000| 0,000| 0,000 0,000

SN gedt | 0,749 0,786 0,686| 0,000|0,000| 0,000| 0,000 0,000

| 0,575| 0,683 0,895| 0,771]0,000| 0,000| 0,000 0,000

Lo 0,684| 0,491 0,695| 0,538]0,804| 0,000| 0,000 0,000

31| 0,494| 0,580 0,852 0,666|0,586| 0,857| 0,000 0,000

Nl | 0,588 0,460 0,645| 0,575|0,746| 0,506| 0,785| 0,000

sl ddlee| 0,669 0,565  0,823] 0,605[0,606| 0,701 0,502] 0,924
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e ok o Critére de Fornell-Larcker .. .-y ol Joadl S
o5 ete e SO0 B 3 hadll 1) Jall s @by Wl @gdes dgae DV Colilee
s9mg o Ju Ly (T il o it wblis oo xS Ladl) (3 s o prd) ablis 2ed) V)

s 16 a8 ane 1570y Lgsles ade LUl analS ol i) gy 0l
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dlyd) mdged S Jesdl: (47 ) IS8

Q10
Q7
Q8 Q12
Q Q13
Q14 Q17
Q15 Q18
Q19
Q20
Belagll
Q23
Q27
Q24
Q28
Q25 o
26 L I
& e 4yl Q30
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ilor peag dulylll 3ged S kel (48 ) ISCs

NN

o704 0753 0796 079 0831 449

a7
Q8 Q12
Q9 013
Q14 Q17
Q15 018
Q19
Q20
0.695 0.244
L= Q27
Y ¥~ 0797
$—0794 = Q28
o5 40839 —————0577
t—’u'm Q29
Q26 L
¥l Q20

.SmartPLS 3 @Uﬁ Ol e :).\..a.d\

(First order and second  asgee Jo s o Litazel ) aalydll 2398 oSl Sl sy
dixs (First order) oY) i)l eraels” olprae (08) w5l dls 0f U ¢l & Order)
AN Al SV 0SS e eVylly Lol ¢ 3l el adlan (JLaV (N aa iy
BN Bigud) 52 (Second Order) il aomyll oo aze ( 3:USJly plaall adlas (JLasY)

Shlal s S e oo e (Manifestes) d- ol Jsose oS e IS5
S e [ Of slime sy el lprdll e rne IS aaled) 2z 3Lz alSadi(Items)

Ao ALlil) sl e degag e Bl anld o
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A g0l S 1 (22) By Jgur

Jirall bl 7300 Ti5ed Loy M) dasall Lot O il S el
(goeaed)) ol

Q1 = 0704-& Q=M &+ Ql, Q2,Q3, Q4, Q5, )
Q2= 0753 % Q=2 & +te& Q6
Q; = 0.796 - ¢, Q3 = A3-& + &3
0, = 0.796 - § Qp= A& + &4
Qs = 0.831-% Qs = As - &1 + &5
Os = 0.739 - %, Qs = Ag & + &6
Q7 = 0.779 EZ Q7 = A7 . Ez + &y Q7, Q8,Q9 r\};jw
q8= 085322 Q8= }\8°EZ+€8
0y = 0.841-%, Qo= Ag- & + &
Q10 = 0.782 - &3 Q10 = A0 - &3 + &10 Q10,Q12, Q13 Juasyl
(212 = 0.837 - & Qiz = Mz - &3+ &2 &)
Q13 = 0.792 - &3 Q13 = A3 - &3 + &3
(\214 = 0.928 - &, Q1a = Mg - &+ &14 Q14, Q15 ol idlns
Q15 = 0921-¢, Qs = M3 - &4 + €15
Q17 = 0.789 - & Q17 = M7 & +e&17 | Q17, Q18,Q19,Q20. 5L
Q1 = 0.870- € Qig = Mg - &5 + €15
Q19 = 0.907 - & Q19 = A9 - &5 + €19
on = 0.857 - & Q20 = Az - &5 + &2
Q23 = 0.797 - & Q23 = A3 - §6 +&23 | Q23,Q24,Q25, Q26 L)
Q24 = 0.794 - & Q24 = Mg - &6 + €24
Q,s = 0.839 - &, Q25 = Az5 - &6 + €25
Q,c = 0.784 - & Q26 = Az6 - &6 + €26
(227 = 0.784 - &, Q27 = A7 - & +&27 | Q27,Q28,Q29, Q30 Y5
Q2 = 0.769 - &; Q28 = Az - &7 + €28
Q,9 = 0.753 - &, Q20 = A9 - &7 + &9
0z = 0.833-&, Q30 = A30 - &7 + €30
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ety O,e\.Qs el L3 3 Al ol e degas dlle =2 sl oSl Jgad) IV e
S et ol Gl Sdalag B gy poidl dlas (3 5,aUall A Lall A AN DY) ISt g

(0.7 o 55T e OV (OlzoV) olsy oLl Bas e (S
sl O el o Lo LYY 2

Latent Variable Corrélations: &S o piea) o b bLsy¥1 :(23) o3y Jour

& goncd)) dod e
Juasyl | el iy &) (S0 V- I P A
B éj@\

Juaiy! 1,000

pl Y 0,495 1,000

S sl | 0,749 | 0,786 1,000

& 0,575 10,683{0,895 {1,000

Lot 0,684 10,491|0,695 ]0,538 |1,000

3 s 0,494 10,580|0,852 |0,666 |0,586 |1,000

gl 0,588 10,460|0,645 |0,575 |0,746 0,506 |1,000

@ISl s 0,669 10,565(0,823 10,605 0,606 0,701 0,502 |1,000
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H(Saedl) (S zigedl Yol 3
raJU) Al 3y AnlSd) Sl g 535l And) GBS JSGA) 230l SYsles B pgdi

Al ol (&5 &y reas

LoalS e 839 sl) ) Akl BN 593 U] ety o) ual Y1 el 3
NS ERSRVI
T 1Sy CpnlS e ISG Aol ISGA) 300l oVlas (ki g LU gkl

L@.’i\ﬁ.\.ﬁ.’iﬁ M‘ CJ}«J\ Y alee (24) ('3) Jj-\.?

S 350l kool ) Gacall Jaall sl I
(goeaedl) Juao) S zigell

£ =0.6955 | & = Bi&iter | bl s )l
€ = 0.244%, | & =P85+ S (315 (Eg) Vs
& =0.5778 |§ =PBsbz +&; L) (Eg) Vs
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2‘5&:@\ Cé}d\ dovo o ST gelre 4
Jat) Z3sadl B o Ghmil) Sligtany gulas S dlis (b 2358 Joe PLS aogi bar e
F L dny (1S Judl Wslas S350 ] Blo) sl 300l 8350 ¢ om)b) 2350l 30 ade
oo ST bl & ) ol Ll ) oLl me olS pane (SO Al gilladl e i)

R? G Jobn 103 Lolul alie plald s ulall o i gast plisanly ASGA) =3 g0l dislan 335

- (GOF) ailbli 530 3tay ¢« (Q7 )t Gl (£ okt 12l

ol fsles V]
R Square) wuoudl folas o 1(25) o3y Jour
R’ adjusted R Square SN ol
1 1 SN 3 gancd)
0.479 0.483 Lol
0.582 0.588 £l
SmartPLS3 msty : jbadd!
(R Square) sl Jolas o5 :(49) o3, IS5
R
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R Square Adjusted) Wil Jolws o :(50) o3, S5

R Carré Ajusté

R Carré Ajuste
o o B o o o o o o
= (] w £ i} @ = m [s] -

=]

CaBlLall g Lt e

SmartPLS3 @Uﬁ :)J-A-(J\

(Wlax] Wsies hyas R Square ool o 0L s odlel ilKally Joadl IS s
& Lz @ Jrelly mld) ol adll 0 9048.3 Ll otie b ey UL sl OF 2t
S Gl Vg a3 Joall o) a3 OF LS™058.8 i oVl b oY1 s OF

A gireg C’M‘ 395 o Jap Lo Mg el Lala T
Effect size f ) J.A;IZ[

Effect size f° el b6 g 1(26)03) Jgur

Effect size SN ol
sy L I
0, 74 0,934 BN 3 gt
0,418 - Lo

SmartPLS3 by : jadd
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Effect size f° el 56 (51 o8y IS

F

150 1
140 4
1301
120 4
1101
100 4
a0 4
204
704
G0 4
504

f!

SmartPLS3 @Uﬁ :)w‘

ot STBY aglasy) ) e siieg dygine £ sl e Ol e oDl Jgad) Jo s
Lo e bl gswd) 1S 5T 595 s Juy L 1isy "Cohen (1988) _..~" 0.35

LA W G LVl e Lo GG i (o g c e o il do) s s sl
x5 2Vl e Lol 5 W e Al Gl 5 e £ e e 3 il

S e e 5T

Predictive relevance :Q2 ;. s V]
Q-1-EIQ e 38 b g5

U Slas pgazt oo 1 B

b ) Sl e p502 1 Q

.( Tenenhaus 1999) o (555 B s &l moy Z35ull 03] ¢ Comp Q” o513
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Predictive relevance :Q2 1 Gudll g (27) o3y Jr

Q’ Predictive validity il
0.434 L e
0.293 o
0.328 3

SmartPLS3 @Uﬁ :)w\

0 o pSTUY 25lam Y1 2l o Fgdng Bgime QF alas e OL e o3l Joddl Jo (o
e 5l 2l 2358 3 gl 2l whaned) Of e Ju 1 (Croutsch (2009) ..~
. 520
:GOF il 834> a5 M
GOF a3 :(28) o3y Jgox

AVE R Square
0.471 BN (3 g
0.646 0.483 Lo
0.617 0.588 sy
/ 0578 0,535

0.556

SmartPLS3 msty )

AN sl B39 e Ju L1dg 0.36 Bsis 16l Ly 0.556 g5le @iy GOF juge a0 0T s
LSS
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Ayl Ol @ jlat LD

Direct Effects :( sl 1) jluwdt chules (1

Wugineg sluodl SOslas 1(29) o3y Jgur

Hypothese L Original | Sample | Standard | T Decision
Relationship S | M - P value
ample ean eviation value

H1.1 Ly gl < i 0,368 0,368 0,021| 17,375  0,000| s
H1.2 Bl 3y <— JLasY! 0,196| 0,196 0,016] 12,382]  0,000| &g
H1.3 SN gl < al Y 0,175| 0,174 0,016 11,166| 0,000 #gds

H14 ol <— ol dnlne 3ol
G-l S s 0.166| 0,163 0.010| 15.880| 0000 *#*

B

H1.5 Bl gy gl <— 3TN 0,293| 0,291 0,020| 14,847|  0,000| @ g
H2 Lol <— B g 0,695 0,699 0,047 | 14,844|  0,000| @ g
H3 Yl <= GBI Gygl 0,244| 0,236 0,093 2,614 0,009 g
H4 g <— Lo 0,577| 0,587 0,092] 6299 0,000 ©gds

Significant at p<0.05

SmartPLS3 GAUJ.; : yoheaad!
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Sbemd) SBslas 1(52) o3, IS8

Coefficients des chemins

0.7+
0,65 -
0,6 -
0,55 -
0.5+
0,45 -
0,44

0,35
0.2+
0,25 -
0.2
0,15 -
0.1
0,05 -
o- o - 5 5
% f? a"’byj
#

Coefficients des chemins

] 5 >y
e A o7 o e
‘3,? ‘?3,? -"?b g;;'?:\ o & ) ‘;’.,5'!, \"'aﬁ}
-_?L‘? r J?b ¥ F & #5,;}

SmartPLS3 @Uﬁ :)w‘

rk Leoodlel SCadly Joadt IS e W ey —
BN gy 83y ] DY ol a4l @De dorgs (HT.T o
ML gsmly 2LINI oy dlas) Y5 I3 Blg) BN oy (HT.2 o
LML sl JLaV) Gy dla] ANS ol dglsl BDle dory H1.3 «
M 3 geilly glal) Bdlan oy dilas] AN 15 2lg) BV dmg HTL4 6

LML 3 pndly 3 STy BSlas WY I3 aulgl BYe usg (HT.5 o

Grye) psgin 1S (o 12 sl ol O L3 oDl B shl 2Ll Sz il ils IS e
¢ & (Ndubisi,2006) 5 (Ndubisi,2008)  <lul i e sl e BMasl Ly Bl
Sl dyoy (3 Bl chaily Bhans b ilS ) OF Jlzel calallsda e b 557

i Ld) 21 0655 O Lo 09y @gend)) (3 i) psedll s e pudl e Y 6l 3] Leaad s M
nazz S
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sl cp B OF e ¢ Lo Lo Sl Grsmd) (Sime  (S98 Cmrn J 3gmg (H2
o G2liSy Ao IS el e ) Jolgs (538 Qs ciulg] e A Lol Gy ol paall
& 38 2y dlaall Nga Loy Q) ARS8 35 by wleliall ae Jaladl e 1508y oDasll 5t
31y LalS” aandly i) o ol 30 I LIS"ellis™c (N dubisi et al, 2005y w.)»
L) e Lo
ol 15U g wii)) LS 6l e ¥l e UL oyt Ssinn il g ST 30gtH3 4
B gy 2% L Olaldll o Ll amdl Lo liag 5 s s Bl ) ool Ml 3 gundd

, s (Ndubisi , 2007y wlals e Je U ke oV g CBNRL Grgmdl G 3,50e &0
. Prasad and Aryasri,2008(Gauvac 2007,
2 LelSS Vsl e Sl Sty Lol 5T Lo Vsl e Lol (smn (558 omse T gy HA 450
.(Pont & Mcquilken, 2005y au)s xe 3z liag d seVy 315 il o foonll Lo
Indirect Effects : sl ¢ 54 (2
Al 2 592 30) o3y g

Yl

0.401 SUBNAIL 3 g

SmartPLS zely Jo sbasU &l slis] o: juazsd!

pxiaS Lo s5msy N5l e L o] 30 18 ST a5y oDl Jgd) ISt 0 W i —
L Ussi Loty (0.244 y sl 33 e sTO (0,401 y sl e 53010 0f WS cdo
235 L s N e AL ggel] il i8S sy sl HS 20 Jos
ha ob iy oElrLimly oSl Slllaze s e ot By b ellig Ul il OF e (L
sl v 3l A8 loadkl e 63l ey S g bl s llg wblsel jlozal 2487

S Yl 3% 09 slly Daall N3 Lo ) (535
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bl il all N Sl
Total Effects : SO % 3
(S Y31 03y Jgur

gl

0.645 B 5 g

SmartPLS3 meby Jo sbasU Ul slus] e leaal)

L 1dag 0.645 :n oY e SBL Goged) IS Y1 OF Dol Jgudt S o W ey —
Bl 3 Ul ] ot b a3 (B0 U e W] sl i) ARy s e
3 Lol i) o5 Cal o) OF ) o) & PLS domgn e slazeWlg Gow Lo D e e
el g Of Lide Comg VI Ui s o5 T ag oVl S Grgedl) L B3I

.(Preacher and Hayes 2008) L -« ieaill wlghd| v Liny =T jLax|
) i) e LoV e psdy

s¥glly SN Gl ot Jay piie Lo pim ¥ :H

s¥glly SN Gl s Jary piie L) pamy :Hy

(Preacher aamgi slazel; (Mediator) o sl o bl ggles Sla (s dll sl |ulowd
(Baron and Kenny 1986) &gl 3y wcl> &l and Hayes 2008)

Lol 3mmgr e¥slly UL Gigud) o Lo LalL 6 53U (BooStrapping) aulal sste) :1 3 glasilt

JL\M—U s &g SJ)J&CG.E_QM)M

LoV g @Y1 gl s 2zl ULt (BooStrapping) el ssls) 12 8 glasid
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PLS & Lwgl pandl Jolow oo 1(32) o8y Jour

a \lew b ,.. Sylrad! B ! :
’ ’ PEEIETEE LA ] 95% | 95%

<— ML gt | A

Value LL VL
gl b

<— OB 55! <- 2
Lo ! Y4l

0.7 0.58 0.06 0.4 6.8 0.29 | 0.52

SmartPLS 3 Clrpwe Je slexs U &-U) dlus) o0 ¢yl

2 Wb iz b 2l O g aa JB e V(0 jaall 0L LS Jgudl ol 2 IS
UYL Brgend) Lo Unpesy Daze Lo )l OF Laslas glly 2l 2 dl) Ly 3y aall 2o 4))

Mol o Jle Loy Loy 35U AL 5 gmndl ol il das OF e e dl) ods oy sVl

N S St B e ol Ll a8 3 eVl 3 iy Lol LAY el Ofy

Vsl T Talal Sl e a3dle e fandl Loy jim S

Ny & Jg paneS i) Lot ol sl S e Wl - HO6 Lwslld) Lo,y (4
PLS Multi zamge e slazeVU lay oeiVs (3 SUYIs 5550 cp G gy Y aily ¢ Sl Shaal)
P LS a4 s a8l LS alesGroup Analysis

e ik 5 Sl sl e (3 aslax) AN wIb B b ds Y Hg

ity 535 ) PLS-MGA (Multi Group Analysis)y amgis oumied 2zl sds lasy
Byl 398 a5 Bdae o5 @ ag (D] = s53) el hie o pend U] JSUN Al 2308

N ol e gastl G digime B la CIST0) Jlas) (54 Ladayg deset (S

Amn plsaaly (SUVL ol 2 Vly S ol m398) (oo o 2358 IS 0l e el Ll

e Byl B o o 2056 B SG 5l PLS-MGA (Multi Group Analysis
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Eb Olig o) ISadly (i e 2368 IS Sl B B & g ¢ ikl pae

— 3553 — dyul) 2390 G Jzadl 1 (5343 JSC2d)
o] Q2 Q3 Q4 Q5 Q6
0539 0753 0721 0351 ggag oo
Q7
018 0872~ =
Qe ‘_gggg — 0627 —p Q12
U 0.699
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g Jlezl
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UL Ayl z3g0d Sl Jetadl 1 (54 03, K2
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40954
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PLS-MGAZ:(33) oy Jstr

St CSLora—diff valeur-t valeur-p
. Decision
oS8 = B3 1) g e il | oty e 5
g <— SN 3 gt 0,067 0,279 0,781 NS

*p<0.05, **p<0.01, NS=not significant
SmartPLS3 msliy o slestl L) 2lue) e bl
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Résume :

Notre étude a pour objectif de savoir les dimensions du marketing relationnel et son impact
sur la fidélité des clients ceci en introduisant la satisfaction de ces derniers comme variable
intermédiaire (variable médiatrice). L’étude a été opérée au sein de « Algerian Gulf Bank »
agence de la wilaya de Saida ou nous avons focalisé notre travail sur un échantillon de 144
clients. Les données recueillies ont été traitées en utilisant la modélisation des équations
structurelles (Approche PLS avanceé et multi groupe) a travers 1’exploitation du Smart PLS 3.
Ainsi, les résultats escomptés a ’issue de notre ¢tude ont montré 1’existence d’un impact
positif du marketing relationnel sur la fidelité des clients en introduisant la satisfaction
comme variable médiatrice.et une non-existence de différence significative de genre (comme
variable) dans la fidélité des clients envers la banque.

Mots clés : marketing relationnel- fidélité des clients- satisfaction- la modélisation des
équations structurelles.

Abstract:

This study aims at knowing the dimensions of marketing by relationships and its effect on the
loyalty of clients with the existence of satisfaction as a variable mediator. We have taken
Algerian Gulf Bank (AGB) Saida agency as a case study.144 clients of this agency were taken
as a sample and the data were analyzed by Structural Equations modeling (Advanced
Approach PLS and multi group) throug h using developed Smart PLS3. The results show that
there is a positive effect on the marketing through relationships on loyalty of clients with the
existent of satisfaction as a variable mediator. The study shows also that there is no
significatif difference on gender as a variable in the loyalty of the clients.

Keywords: Relationship Marketing, Customers Loyalty, Satisfaction, Structural Equations
modeling.



